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General Conditions, However, Are Considered Much 
Better Than at the Same 
Time Last Year 


By CHRIS SINSABAUGH 

ETROIT, June 8.—With one week of June gone already, 

the industry is in a position to gauge the possibilities of | 

the month that will wind up the first half of the year. 
Frankly, it must be admitted that there is no likelihood of the | 
849,596 of June, 1930, being approached. On the other hand, 
it is felt that when comparisons are made between the two) 
Junes it will be found that this June will be more indicative | 


(Continued on Page 11) 


|M°: 
is expected to announce 


; downhill with brakes squealing. At 
even if June production and sales 
one .is..close-mouthed as: to | 
Automo 
afternoon in the chamber’s New 
tified, are traceable to individuals | 
of the 20 per cent. discount on 
most part by Selfish interests that | 'it is understood, intends re- 


of a general improv ement in conditions than the June of 1930. 
. A year ago this time things were 
NATIONAL DRIVER beginning to slip and we were going 
| 
TRAINING PROGRAM this writing, and for several months 
| prior, there has been a noticeable 
improvement in conditions as they 
apply to the automobile industry. 
We have been making progress, and 
New York, June 8.—A substantial B : 
reduction in the number of traffic | 5!U™P, this does not mean slipping 
‘ = . ial | It is the seasonal drop that wise 
accidents involving commercial mo- | sajes and production managers have | 
tor vehicles was achieved during | been looking for and for which they | 
1930 through a nation-wide driver | are prepared. 
b 
Chamber of | what production plans they have for | 
Commerce. ein 
This was reported by Edward F. 
Loomis, secretary of the chamber's | 
motor truck committee, at a con- 
ference of the committee Thursday | 
York headquarters. 
Mr. Loomis disclosed that eee 
demands for higher taxes and more | 
stringent regulation of commercial | 
vehicles, although frequently unjus- | 
who have had unpleasant encoun- 
ters with truck and bus drivers. 
“The development of | 
transportation is also ‘or 
by propaganda circulated for the 
in their efforts to combat truck and | 
bus competition have repeatedly | 
branded commercial vehicles as | Agitation from Canadian automo- 
hj 4 <tr, ’ 2 
highway destroyers’ and ‘menaces bile manufacturers led to the 
In the discount rate they 
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Late News Flashes 


Pontiac, Mich., June 8.—The Oakland Motor Car Com- 
pany reports that early June operations are in excess of 
corresponding period of last year and give promise that 


current month will compare favorably with June, 1930 
a eS 


New Haven. Conn., June 8.—Irving Fisher’s wholesale 
commodity price index for the week ended June 5 was 70.0, 
as against 70.3 in the preceding week. 

% * 2k 

Cleveland, June 8.—Cleveland employment has dropped 
2.5 per cent. in May, bringing the index figure to 86.9. This 
time last year index stood at 107.9.. The average hiring rate 
is 43.3 cents per hour, compared with 44.5 cents an hour paid 


in May, 1930. 
* * 


+ 

Washington, June 8.—Car loading reports for the first 
two weeks in May show a slight betterment in comparison 
with last vear over the corresponding weeks in the preceding 
month. Three districts of the seven reported materially 
smaller percentage declines below last year than were reg- 
istered in the first two weeks in April, while two showed 
larger declines and one district reported no change. 


Dealer’s Service 


ling June, 


of the higher duty import in the budget. 

establishing the former 

effect until a few weeks ago. / 

| submitted that importers of United 

States cars had an unfair advantage 

| with the higher discount rates. 
The higher duty will restrict for- | 


Rate of Output Decline Is 


Plan 
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| Automobile Financia 


$12 Per Year 


5 Cents, 


gin April — 


Highest Since July Last Year 


OSHAWA G. M. PLANTS 


TO CONTINUE OUTPUT 
THROUGHOUT SUMMER 


Montreal, Que., 


June 8.—General closed today. 


New Car Sales Account for 45°. of Volume, Used 


Car Sales 51%, and 4‘. Are for 
Unclassified Listings 


ASHINGTON, June 8 


financing in April 


reached the highest peak since last July, it was dis- 


The volume of retail installment-buying April 


| Motors of Canada will keep their) covered 290,802 motor vehicles, of which 45 per cent. were 
plant in Oshawa in operation during | new models, 51 per cent. used cars and 4 per cent. unclassi- 


the entire summer, it was learned | fied and ager egating $ 


today from officials of the company. 
Rumors have been spread that the 
company planned to close down dur- 


but this is now denied, 
and along with this ann §:ncement 


‘comes another that the plant will 


remain open during July and Au- 
gust as well. 
The extent 


tariff changes is hard to estimate, 
according to officials, but from out- 
side sources it is learned that the 
company intends to further expand 
its policy of producing all-Canadian 
ears. This will affect particularly 
the Cadillac and La Salle models. 

While only a comparatively small 
| number of the highest priced Gen- 
eral Motors cays, Cadillacs and La 
Salles, are sold in Canada, they are 
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CANADA MAY RESCIND 20%, 
DISCOUNT ON IMPORTED CARS 


NTREAL, Que., June 8.—The 


within a short time rescinding 
imported automobiles because 
The government, 
rate in 


eign import and this will satisfy, it 
is believed, the wishes of Canadian 
manufacturers. The discount was 
from the list price in the United 
States snd was for duty 
only, 


| ODAY | NEW YORK, June 8.—With the 
| N. A. C. C. estimate of May mo- 


; Sparks from Detroit 


Delivering oils and gasoline profit- 
ably 
Editorial, 


Differential discussions 


“Che sili t’s Job” 


Engineering news 


U. S. charts week’s business.Page 8 


of the impetus given | 
to the company’s business by recent | 


Canadian government | 





| possibility 





purposes | 


| apparent 
, | from 
|} duced in that month. 


Pages 6, 7 | 
| of the 


Chevrolet dealer adopts new service | 


Page 10 
last year’s sales 


plan 
Five cars top 
Illinois in May 
Gains Ford in 
range up to 68 per cent...Page 11 
Registration of G. M. cars in April 


on par with 1930. 
REFERENCE TABLES 


in car sales 


Cumulative May new passenger car jin February 
Pages 10, 11 January. 


Boosts 


registrations 


April | 


| ber 


| 
| 
| 
| 
| 


2 | falling off of 25 per 


the previous month, 


PIERCE-ARROW MAY 
ASSEMBLE CARS IN 
CANADIAN PLANT 


N. Y., June 8.—There is a 
that the Pierce-Arrow 
Motor Car Company may erect a 
factory in Canada to avoid difficul- 
ties under the proposed Canadian 
tariff law, it was indicated today by 
Albert A. Engstrom, sales manager. 
The move on the part of the 
Canadian Government represents 
the second attempt to build up a 
Canadian automobile industry by 


Buffalo, 


limiting imports of foreign cars, an | 


order in council of February 20 last 
having fixed 20 per cent. 
maximum discount from list prices 
allowed to distributors in Canada. 
Formerly discounts had been made 
so large in many cases that the 
effect of import duties was nullified. 

Mr. Engstrom said that Simeon 
O. Fellows, treasurer of the com- 
pany, was in Canada studying the 
reaction of Canadians to the bill. 
His report is expected soon. “The 
company,” Mr. Engstrom said, “like 
all other manufacturers of more ex- 
pensive cars, is very much up in the 
air over the tariff bill} the provisions 
of which have been found extremely 
distasteful to many Canadian citi- 
zens.” 


(Continued on Page 11) 


as the 


| period of 1929. 


$113,200,860, as against $92,288,964 in 
$146,880,692 in April, 


1930. 


For the first four months of this 
year retail financing totaled $333,- 
551,860, as compared to $429,911,407 
in the same period of last year and 
$480,111,394 in the January-April 
period of 1929. 

Wholesale financing in April to- 
taled $71,216,427, representing the 
largest single month's volume since 
May, 1930, when the total was $83,- 
659,772. For the first third of this 
year wholesale financing amounted 
to $224,283,774, as against $276,585,- 
494 in the corresponding period of 
last year and $220,918,096 in the 
January-April stretch of 1929. 
| Retail sales on installments on 
new cars in April rose to 113,518 
| units, amounting to $70,668,361, rep- 
| resenting the largest single month’s 
volume since last July, when a total 
of 130,837 were financed to the ex- 
tent of $73,554,299, 

Used car financing continued on 
its even upward swing in April, with 
a total of 149,591 units, amounting 


| to $39,662,993, being the highest vol- 


ume recorded since last July. For 
April the average value of new cars 
was $529 and for used cars $265. 
New car financing in the first 
four months of 1931 totaled $195,- 
666,150, as compared to $269,548,841 
in the same period of last year, and 
$324,155,477 in the January-April 
Used car financing 
for the first third of this year to- - 
taled $129,483,758, as against $146,- 
142,574 in the corresponding months 
of last year, and $132,473,963 in 1929. 
The following figures, compiled by 
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Further Reduced in May 


United 
hand, it is 
of decline 
further re- 
May was the 
in which 
from the 
preced- 
that 


production in the 
at 

rate 

was 


tor vehicle 
States and Canada 
that the 
a year ago 
fifth consecutive month 
the falling off in output 
corresponding month of the 
ing year was less severe than 
preceding period, 

The National Automobile 
of Commerce has estimated the 
output at 338,307, which com- 
pares closely with the Automotive 
Daily News estimate of 340,000, and 
on the basis of the N. A. C. C. esti- 
mate, the decline from May, 1930 
when the total was 444,699, was 24 
per cent. This compares with a 
cent. in April 
in March, 33 per cent 
and 37 per cent. in 


Cham- 


May 


> 


30 per cent 


1930, the production de- 
cline from the corresponding month 
the preceding year was 30 per 
cent The accompanying compila- 
tion of production statistics for the 
past vear and more reveals a 
st narrowing of the rate of de- 
in automobile production in 
this country and Canada. The most 
cline came in October of 
when the falling off was 
nt., and that month 
being generally accepted as 
bottom of the depression for 
automotive industry 

In November the rate of 
was reduced to 37 per cent. 
December there was a gain of 28 per 
cent. over the final month of 1929. 
This increase was due in a large 
measure to the action of several 
manufacturers in bringing out their 
new models at the close of 1930 


In May, 


ol 


ady 


cline 


evere de 
wast yeal 
9 per ct iS 
the 


the 


decline 
and in 
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Shop Operations 


See Page 10 








2 


AUTOMOTIVE DAILY NEW 


STEEL OPERATIONS 


Car Financing in April 


Highest Since July, 1930 


(Continued from Page 
of Commerce, 
the 


the Department 
based on reports 
Evreau by 428 
organizations 
revisions to daté« 
WHOLESALE 
Yea 
and 
Month 
1929 


to 


January 
lebrvary 
March 
April 
Total 
May 
June 
July . 
August 
September 


‘4 mos! 


1929 

Year anc Month 
Januar\ 
February 
March 
Apri) 

Total ‘four months) 
May... 
June 
July 
August 
September 
Octovoer 
Nevember 
Decembe) 


Total) «ver 


19s6 
January 
February 
Marth 
Apr) 
monihs) 


Total «fou 


May 


September 
October 
Novem ber 
December 
Total ‘vear) 

*January 
"February 
*March 

April 
months 


Tota) ‘tour 


FT. 3. LITLE, IR.. 
HOLLY 
June 8.—T. J 
Building, 


of Detroit 


Detroit, 
729 Fisher 
industrialist 


automobile 
and include complete 


220,918,096 


LEAVES 
CARBURETER 


engineer 
severed 


i) November 
December 
Total «Year) 
1930 
January .. eh $ 
February 
March 
Total 
May 
June 
July 
August 
September 
Octo er 
November 
December 
Total ‘vear)) 


are 
Census 
financing 


Volume 
in 
Dollars 


36.899 .813 
47.962.644 
61,170,730 
74,884,909 


72,291,505 
63.412.417 
61,839 .467 
69.959 .084 
60.194.621 
63.640 986 


January 
February* 
March* 
April** 
¢ Total 
RETAIL 


(4 mos} 


Total Amount. 
$75,258,153 
90 863.720 
141.546.464 
172,443,057 


No. of Cars. 
156,551 
190,401 
304.869 
411.023 
062,844 480.111.394 

184,597,417 

179,847 072 

180,630,532 

350,048 163 680.634 

300 546 129,274,088 

277,924 126 426 438 

210,529 94.857 923 

171 658 79.974 930 


462,167 
386.659 
391,018 


619.400. 428 


3.4553 393 


$73,604.057 
85.703 552 
123.723.106 
146 880 692 


166.054 
199.774 
315.879 
347 098 
1 028,805 420 .911.407 
115,383,435 
138,411,369 
119,013,632 
102,994,263 
90,504,393 
81 .414.502 
60,295 022 
66,067,497 


294,729 
341,477 
287,335 
247,914 
219,689 
201.268 
152,653 
167,622 
2 941,492 51.203 995.520 
161,038 
173,495 
237.980 
1/290 802 


$61 855.287 
66,266,168 
92,228,964 
113,200,860 
863.315 $333 551,279 

connection with the Holly 
ier Company. June 1, 
Litle, Jr pleting an eighteon months 
ana 
his 


the future 


Plus New and Attractive 


Clock-Mlirror Combination 


The ultimate refinement in interior equipment. Precision constructed. Designed by 


experts 
with deep bevel 
Cadilloc 


The wide-vision mirror is 8” 
Lists at $17.50 


x 2'2". Handsomely finished. Finest 


Oinner JAEGER Models $17.50 to $90.00 


Send tor Folder 


JAEGER WATCH CO.., Inc. 
304 E. 45th St, New York 


E. L. Voil, Vice-President 


JAEGER 


1cH CO. 
ER waA w 
9g 45th St : 

304 d folder 0” 

Gentleme” m Nations. 
Clock-Mirror COMP 


Neme : 


Sen 


Firm Nome 


Add ress— 


$2: 


after 


44,633.376 


21,001,694 


$677,891 246 


52,447,062 
61,244,849 


; 77,547,813 
(4 mos) 276,585,494 


83.659, 772 
53,802,394 
55,429,935 
45,411,119 
45 397.433 
35,962,248 
29,684,077 
35,600,440 


$661 532,912 


$ 40,164,672 


49,812,959 
63,089,716 
71,216,427 
24,283,774 


Per Car. 
$481 

477 

464 

420 


$452 
459 


465 
462 


468 | 


430 
455 
451 
466 


$456 
$443 
429 
392 
423 
418 


391 


405 | 


414 
415 
412 
405 
395 
394 


$409 
$384 
382 
388 
389 


$386 


Carbure- 
com- 
contract 


Mr. Litle has no definite plans for 


gloss 


JAEGER timepieces ore regulor equipment on 
Le Salle, Minerva, Peckord, Hispano-Suiza, Isotto Fraschini, etc., 


etc. 


Inc. 
York 


JAEGER 


|; ments of 


‘announcement has been made. 


SWING UPWARD IN 
MAHONING VALLEY 


Youngstown, O., June 8.—Steel 
plant operations in the Mahoning 
Valley are higher this week than 
last, schedules leading plants 
showing the first increase in three 
months. The operating average for | 
district industries is 42 per cent., 
against 41 per cent. last yeek and 
the 1931 peak of 51 per cent. 

Sheet buving by automobile mak- 
ers is tapering at a slow rate, and | 
mills producing sheets are holding | 
an average of 40 per cent., off sev- 
eral points from a week ago. 


of 





Significant improvement, however. 
is shown in other lines of steel 
manufacture in this district. Youngs- 
town Sheet and Tube Company's 
open hearth steel production at its 
Campbell pliant approximately 
double that of two weeks ago and 
the company’s operations in this 
district are averaging 33 per cent.. 
against 30 per cent. last week. 

The increase in the district's aver- 
age, while small, reflects moderate 
improvement in the market for pipe. 
one of the district's principal prod- 
ucts, for which a fair volume ot 
small orders has been placed in 
recent weeks. The immediate out- 
look is for moderate gains in buving 
of tubular goods. 

Small contraction in steel require- 
automobile manufacturers 
is reflected in Sharon Steel Hoop 
Company activity this week. Ingot 
production for this company at its 
open-hearth department in Lowell= 
ville declined to 50 per cent. from 
the 66 per cent. level in effect for 
more than a month. The company's 
sheet mills in Youngstown were ex- 
pected to resume operations today 
while the schedules for both sheet 
and strip mills were indefinite af 
the start of the week. Production 
at the company’s three plants is not 
far below that of the correspond- 
ing week a year ago, and the June 
outlock depends largely on summer 
schedules of automobile makers, 

Activity for Republican Steel Cor- 
poration in the Mahoning Valley is 
unchanged at 45 per cent. although 
Bessemer and open-hearth steel pro- 
duction here increased moderately 
this week. A slight reduction in 
steel production at the company’s 
Warren plant offset the gain at 
Youngstown, the average for the 
corporation's plants in the valley 
remaining unchanged 

Increased strength 
market accounts for 
in Republic Steel ingot 
at the Hazleton plant, 
per cent. schedule is in effect. 
is a gain of approximately 8 
cent 

Truscon Steel Company operations 
this week advanced to 70 per cent., 
against 65 per cent. last week, as 
the company continues to benefit 
from building operations. Improved 
operations are expected for this fab- 
ricator later in June, 


IS 


in the pipe 
the upturn 
production 
where a 50 
This 
per 
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PARKS from JJDETROIT 


The Welch Car 


Tom Henry 
a 


Cyclecars 


Chris Sinsabaugh—Detroit Editor 


HAT public interest is keen in the Curtis list is well 

demonstrated by the letters that are coming to this 
column conductor. In today’s batch was one from M. H. 
Doerr of the Sanivac Sales Company of Pontiac, who writes: 

“I find you have a Welch car listed for 1903 and a 
Welch-Pontiac with no date. These are both the same ear, 
according to F. S. Welch, who is one of the designers and 
now in the real estate business here with my father. 

“Mr Welch tells me he and his brother sold out to Gen- 
eral Motors in 1910. General Motors at that time was build- 
ing the Rainier in Saginaw. These two cars, the Welch and 
the Rainier, were combined into the Welch-Detroit which 


was built in the old Oldsmobile plant in Detroit in 1910.” 
* t * 


7 HENRY of Detroit is the Moses who led the Ameri- 
can Automobile Association through the Red Sea of 
trouble that followed the split in its ranks a decade ago, 
which brought about the formation of a rival, the National 
Motorists, Association. So it is no wonder the annual meet- 
ing of the A. A. A. has retained him as its president, electing 
him unanimously for the ninth consecutive time. This 
smashes precedent all to flinders. Before King Henry 
ascended the throne for the first time, the custom was to 
limit the leader to not more than two one-year terms. 

But then President Henry well merits this record-break- 
ing recognition. When he took hold, it looked as if the N. 
M. A. had the A. A. A. licked. The older organization was 
rapidly crumbling, but inside of two years Henry talked the 
enemy into burying the hatchet, coming back into the fold, 
and they have been good boys ever since. And Henry’s 
diplomacy and leadership were responsible for the dove of 
peace. 

With a united front the A. A. A. has since developed 
into the largest automobile organization in the world, recog- 
nized as the voice of the car owner; on its toes at all times 
in the way of legislation, touring and other matters which 


directly affect national motoring. 
* . * 


ETROIT has a Police Traffic Survey Bureau and that 

body’s first report, based on April’s accidents, shows 

that of the 2,589 mishaps jaywalking was responsible for 

133. Drunken drivers were accused in 123 cases and only 

four accidents were caused by speeding. Cutting in and 
out of traffic caused 112. 

What the industry is interested most in is the report 
that defective brakes and improper lights were the main 
defects in automobiles inspected. In eight of the cases 
steering apparatus was blamed. 

* * + 
eo was bigger than January. with Oakland- 
Pontiac; March topped February, April, in turn, ex- 


‘ceeded March, and now May comes along with 14,829 and 


CANADIAN INDUSTRY 
AIDED BY NEW TARIFF 


Montreal, Que., June 8.—An im- 
petus to manufacturing in Canada 
ot automobiles and parts is looked 
for by Canadian dealers as the 
result of the tariff increases, which 
they expect to result in stimulating 
the automobile manufacturing in- 
dustry and thus give more em- 
ployment. 

Used car dealers welcomed the 
prohibition of importation of Amer- 
ican used cars, which, they state, 
have been pouring into Canada in 
wholesale fashion, especially in the 
West. Prohibition of used car im- 
portation will also aid the sale of 
new cars, dealers stated. 


FORD SEEKING PLANT CITY | 
NEAR CONNEAUT, OHO | 
Conneaut, O., June 8.---Negotia- { 
tions are in progress which are ex- 
pected to eventually result in the 
acquisition of a large tract of land 
in Township Park, along the Lake 
Erie shore, near here, by the Ford 
Motor Company, which, it is re- 
ported, plans construction on the 
site of a large plant, to employ up- 
ward of 3,000 men. Representative: 
of the Ford company were in the 
city last week, although no definite 


exceeds all preceding months of 1931. With this record for 
inspiration, the factory has started off in June at a pace 
that makes the executives believe that the current month 
will compare favorably with June, 1930. 


MORSE. 


GENUINE S/ZENT CHAINS 


Are Factory Equipment on the Majority of All Cars 

A manufacturer ef 
bigh grade 
(Name en request) 


Peerless # (Model B) 


AMERICAN Hupmobile 8 (H-135) 
Hupmobile 8 (U-133) 


Hupmobile Century & 


La Salle 8 
Lincoln & 
Oakland \V-8 


eights 
v-8 


Cadillac V-12 
Cadillae V-16 


Cadillac 


MORSE CHAIN COMPANY 


Ithaca, N. Y Deiroit, Mieh 
Letchworth, Herts, Engiand 


Peerless & (Medel ©) 
. oe g 
tae Pontiac 6 

Reo Flying Cioud 6 


Reo Flying Cioud & 


Chrysler & De Luxe Division of Borg-Warner Corporation 


@hrvsier Imperial 8 


Continental Motors 


Ree Reyale # 
De Sote 6 


De Sete 8 FOREIGN 


De Vaux 6-75 Adler 
Dodge Bres. 6 


Bres. * 


Audi 


Brennaber 
Fiat 


Dodge 


Durant 6 (614) 


Hansa Lieyd 
Vauxball 
Wanderer Werke 


Durant © (617) 
Fssex 6 

Hudson & 
Bupmobiice % (C-10¢) 
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Delivering Oils and Gasoline -Profitably 


i 


With summer and its accompanying increase in demand for auto- ; iallv ‘iver 
mobile lubricants and fuels well on its way, the following survey | a ee —~: — 
“Delivering Oils and Gasoline Profitably,’ which was compiled by the! vow found to neglect schedules. 
General Motors Truck Company, Pontiac, Mich., should be of particular; 482in, it was found that 
interest. The full text of the report covering the facts brought out dur-/| driver's work was seldom checked 
ing the survey is appearing serially in Automotive Daily News. The | and corrected. Lack of a check-up 
report in pamphlet form is also available at all General Motors Truck! oy the driver’s work tends to breed 


te destin 4 ave _bree 
Company dealers and distributorships. | carelessness and neglect, which in| 


vr . a. = a . turn create excessive repair cost. 
A* SYSTEMATIC maintenance program, carried out with | “tp almost every operation studied, 


unfailing regularity, is the best possible insurance | where maintenance was handled by | 


against excessive repair expense. The petroleum industry in | 2 !vers, os a a 
all its branches has taught consumers that idea for many | Sotsenasas a eons 
years. Yet a careful check of maintenance practices among | work at overtime rates hardly pays. 
truck operators in the industry shows a surprising amount | But it must also be remembered 
of laxity in this important part of truck operation. | es. ees Oe ROTM Worms Rms 
The most widely accepted practice ¢ reduces profits on truck operation 
7 . Each of these common defects 

among distributors is to require | casional greasing at known points, contributes its share to excessive 
drivers to maintain thier own trucks | of need, and utter neglect of other repair costs when maintenance is 
—a simple, practical sysiem. But! important maintenance items until = by ecg n? = does = 
present maintenance practice unc ae SESH _..q | mean, however, that driver mainte- 
this system reveals our important | cvmmence of oer —— forced nance is impractical and bound to 
drawbacks: | them on the driver's attention. ‘be costly. In a great many in- 
In many cases, it was found that In other cases, drivers were given | stances, especially among large fleet 
the driver had little or no definite | no definite maintenance schedules OWMe'S, the most practical and 


knowledge of the complete require- | to foll ii heaal int economical method of handling 
« t ow orte ¢ 2nh- ee. = : 
ments of effective maintenance. As ‘ow, and important mainten= | maintenance is to assign one man 


@ result, his efforts were confined’ ance duties were neglected over to that task in the distributor’s own 
to an occasional oil change, an oc- dangerously long periods. During garage or shop, handling it outside 


a i RR 


CHECK SHEET FOR MAINTENANCE PRACTICE 


Check cach item listed below, in the proper column, taking care to check the “Yes” column only 
when you know the item is definitely taken care of in your present maintenance practice. When 
you have completed your check-up, make an immediate study and revision of your present practice 
to eliminate weaknesses. Each operator should add to this chart whatever points he has found 
important, and then use the chart periodically to check himself on maintenance practice. 


Check completeness, thoroughness, and scheduling on these points: 


Are individuals in charge of maintenance required to read and know the manutacture’s service 
guide for the truck or trucks they handle? 


Are they given definite schedules for maintenance operations? 


1. Are drivers required to report the condition of trucks fully, each day? 


2. Is there careful supervision to see that minor repair needs are reported promptly and 
taken care of immediat 


Are mileage or time schedules for maintenance carefully and systematically recorded so 
that schedules are ae on each truck? 


_ If drivers handle maintenance, is , their work carefully checked ‘at S crequent intervals? 


. Are schedules arranged whenever possible to provide for maintenance during hours when 
the trucks would otherwise be idle? 


. Are suitable tools for maintenance, , and all mecessary materials, always available? 


Is tire inflation checked and corrected each day? 
Is crankcase oil changed at regular intervals as specified in the service manual? 


. Is greasing and oiling for all parts handled at regular imtervals as specified? 


Are batteries inaperies at frequent regular intervals? 


11. Are trucks washed at frequent intervals? 


i. thor ough mechanical } Inapessian at regular intervals provided for? 


l. Is tank equipment mapect ed cally for safety purposes? 


Are brakes, steering gear, and engine mnapectes and tested at least every 1,000 miles? 


Ave truc ks brought in for more complete inspection at regular milens age intervals as speci- 
fied by the manufacturer? 


Does this. inspec ila call for in mec amie to cover tee following items? 


To check | Yes, No || To check: | | Yes No || To test and correct: 


Engine for idling | Generator r bearings | || Brakes- adjust or re-line 


Engine bolts, mounting | Battery charge || Oil and grease leaks 


‘Bearings 1 for sound | Terminals and vising | | Cab comfort 


Radiator Steering gear | | Ground chain, tank valves 


Breaker points | Fuses, lights, signals | | Oil feed 


Spark plues | | Dash instruments | | Ac tion of engine 


Valve tappets | Speedometer cable | Action of clutch 


Generaior brushes | | Drive shaft, rear axle || Front wheel action 


Compression Universal joint s | || Tire tread and wear | 


Fue! system | | Front wheat spindles | | Tanks, physical condition| 


Saute —" ‘ 


“Fan and water pump | | ‘Body and fenders I! “Tanks, sediment, etc. 





Springs | I Regular maintenance 


Magne to bear! ings ii 


Do mec hanics have an inspection sheet or card listing these items for ‘their guidanc e, ‘and 
oO. K f Curing inspection? 


Are the | men in char ge of this inapestion thoroughly ‘competent ond reliable? 





Are rewards offered for effective maintenance or penalties gen for neniook? 





rei eit mantenmee/ MORELAND TO HEAD 


|} maintenance men, it will pay every | 
| operator of trucks to set up more Los Aj. June 8—Watt L 
| effective control of his maintenance ygoreland general manager me 
| from these five angles: 3 and, general manager of the 
1. More exacting demand for, Moreland Motor Truck Company, 
careful daily truck reports from, manufacturer of Moreland trucks, 
drivers. Burbank, Cal., was elected president 
2. More complete and thorough | of the Los Angeles Motor Car Deal- 
Pe. More careful. observance of | °"® Association at its twenty-second 
definite time and mileage schedules. | ®""Ual meeting. He will serve for 
| 4. More effective checking to see} the 1931-1932 term, succeeding 
;}that maintenance tasks are carried’ Reeve Gartmann, Oakland-Pontiac 
out. distributor, who has served for the 
5. More systematic effort to! past two years, and who will now 
schedule maintenance for hours’ continue as a director 
|} during which the truck might other- Other officers elected were: Her- 
wise be idle. | bert Woodward, Reo distributor, 
In the accompanying check sheet.| vice-president; Ralph Hanilin, 
which every distributor should use| Franklin distributor, treasurer, and 
to test the effectiveness of his | Gordon Warren, Hollywood Chevro- 
maintenance program from the let dealer, secretary Winslow B. 
standpoint of these four  items,) Felix, Chevrolet dealer, and J. Benj. 
maintenance forms, rules, instruc-| Fahy, Ford dealer, were elected 
tions and practices should provide directors. Burt Roberts continues 
for each point on the opposite page. | as executive secretary 
The larger the number of trucks 
|operated, the greater the need for TRAINLOAD INTERNATIONAL 
carefull supervision of maintenance TRUCKS FOR NEW YORK 
Time spent in the repair shop i: New York, June 8.—International 


; the most costly of all time losses.' motor truck sales in the metropoli- 


teduction of those losses demands tan district are unusually good, ac- 


| better maintenance practice. cording to J. S. Marvin. A train 


(To Be Continued) loaded with International trucks has 
. ‘we just arrived in New York city. Cur- 
L. L. HARR & CO. BUYS rent registrations show that sales of 


MORE STOCK IN STUTZ | Internationals for the first five and 
New York, June 8.—E. S. Gorrell,; one-half months of 1931 have in- 


| president of Stutz Motor Car Com-_ creased 43 per cent..over the same 


pany of America, Inc., announces’ period last year. 


{that L. L, Harr & Co., Inc., New . a 
York investment bankers, who a GRANTED EXTENSION 


Short time ago completed the pur- Trenton, N. J., June 8.—Extension 
chase of more than $1,000,000 of of the Freneau-Keansburg route of 
common stock of the Stutz Motor) the Rollo Transit Company to Ideal 
Car Company of America, Inc., 0n | Beach, Monmouth county, has been 
June 5 made a new and additional approved by the Board of Public 


|} contract with the company to take Utility Commissioners. Six buses 


| approximately $700,000 of stock, will be operated over the route dur- 
making these two combined pur- | jing the summer months. 


chases by them of common-stock of | 
the Stutz Motor Car Company of |CLASSIFIED ADVERTISEMENTS 


America, Inc., amount to approxi- IN THE AUTOMOTIVE DAILY 
mately $2,000,000. NEWS BRING RESULTS 





I. sold our first new 
car while unloading at the railroad 
platiorm. We congratulate you upon 
the beautiful new Willys products 
and the astonishingly low prices.’ 


—Ilk. Homan Co., 


Jersey City, N. J. 


Write or wire for franchise particulars 


Willys Overland, lac., Lulede, UO Willye-bverlaad, Ltd., forento, Can 


WILLYS 


A BIG SIX priced lke a four 
A POWERFUL KieuT 
A BRILLIANT KNIGHT . .. 


2NKW WILLYS TRUCKS 
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hevrolet’s Job 


A 


the Chevrolet Company. 
year, Chevrolet, holding its production close on demand, has 


certainly must be classed the achievement to date of 


managed to show a rising output curve month after month, | 


with the single exception of February, which fell slightly | dustry has made 


short of the January total. Just as a matter of interesting 
record, we shall quote the figures for Chevrolets built this 
year by months: January, 70,766; February, 67,518; March, 
79,603; April, 106,096, and May, 115,852 

At the same time that Chevrolet was lifting the curve 
of its new car production and sales, it was actually reducing 
the stocks of used cars in its dealers’ hands. 
class of merchandise has been reduced to a position where 
sales officials do not have to worry about it, which, as every 
automotive executive will testify, is a condition devoutly to 
be desired. 

Some of us remember three years ago, when we were 
invited to be the guests of the Chevrolet Company at General 
Motors.proving ground near Detroit to witness the unveiling 
of the first six-cylinder line. 
president of the company in charge of sales, made the 
christening address. In the course of his remarks he said 
that his company felt that it was offering the new Chevrolet 
Six at a very reasonable price, the maximum in trans- 
portation. People might care to pay more for their cars, 
but the extra price would be paid for greater luxury, for 
more of what we may term the esthetics of motoring. 


Alexander Johnston, Secretary 


| 
| 
| 


| 


nm 
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Differential Discussions 


N this column Automotive Daily News is glad to present the opinions 


directly to the automotive industry. 


Automotive Daily News, however, must disclaim responsibility for such 


opinions. 


All questions regarding merchandising, technical problems or other 
information pertaining to Automotive Industry will be answered with- 


} 
| of its readers on topics related 


out charge in this column. 


There Is No Cure-All 


Automotive Daily News: I was 
considerably interested in the apti- 


| cle by C. Edward Barnett published 





| tem. 


MONG the high spots of the automotive year of 1931 | 


|} and only when, the majority of the | 


| he 


| else—passes the 


in your June 5 News. 


Mr. Barnett seems to have had con- | 


siderable experience in the business 
and has many good thoughts in re- 
gard to the problems that need to 
be solved. However, it seems to me 
makes the same mistake that 
nearly all others have made in look- 
ing for a solution. 

First, he puts the burden of cor- 
recting the situation on some one 
buck—just as the 
others do. 

Second, he, like most others, seems 
to be looking for a “cure-all” sys- 
There is no one system of 
management for any business under 
the sun; there may be basic prin- 


ciples, but just as business changes 


In a drab and, to many, unhappy | from 


day to day so management 
must change to cope with new sit- 
uations. 

I think that everybody in the in- 
mistakes and is 
today making mistakes. I think that 
our problems will be solved when, 


men in the industry solve their own 
individual problems to the best of 
their ability without calling for help 
or passing the buck to some one 


| else. 


This latter | 


the 
probably be 


Moreover, I think Mr. Barnett 
makes a mistake in his basic solu- 
tion for the used car problem. He 
would separate it entirely from the 
new car agency. I believe that in 
future the used car end will 
more profitable than 


| the new car. 


Richard H. Grant, then vice- | 


From the remarkable record of this company in the) 
difficult year of 1931 we can only gather that a great many | 


hundreds of thousands of people in this country and abroad 
agree with Mr. Grant. And, obviously the Chevrolet sales 
organization is to be congratulated on having the keenness 
and the enthusiasm that have driven home Mr. Grant’s point 
to so many buyers. That old saw about building a better 
mouse trap and having the world beat a path to your wilder- 
ness retreat is only true if you have good salesmen on the 
job, backed by a keen advertising department. 

At any rate we salute the Chevrolet organization for 
one of the outstanding jobs of 1931 to date, 


“~ a 
Our Estimate 

E take considerable pride in the accuracy of the esti- 

mate of May production that was printed in Automotive 
Daily News for May 30. Our figures were a scant 1,700 
off the official estimate of the National Automobile Chamber 
of Commerce. We placed the total for May at 340,000, and 
the N. A. C. C. figure was 338,307. The final revised figures 
come from the Department of Commerce in Washington and 
these generally lift the estimated total by a few hundreds. 
We may be even nearer the final revision. 

Obviously no such estimate of production could be made 
without the whole-hearted support and co-operation of the 
manufacturers, and we gratefully thank the various com- 
panies for their courteous assistance. With their help we 
shall continue to make this a monthly feature of the service 
that Automotive Daily News re nders its readers. 


. . 
A Bill of Divorcement? 
¢ a recent issue of this newspaper we published an open 
letter by C. Edward Barnett, an automobile dealer of 
3ellevue, Ill., in which he boldly suggests to the manufac- 
turers that they utterly divorce the used car business from 
new car merchandising. 

Read Mr. Barnett’s letter in our issue of Friday, June 5, 
and, whether you like his idea or not, give us your opinion, 
with all the heat you care to inject into the communication. 
We shall run your letter, even if we have to censor it with an 
asbestos blue pencil, 


At the present time, according to 
NADA, over 115 used cars must be 
marketed for each new car. Within 
ten years it is estimated that this 
ratio will rise to 2 to 1 

This simply means that every 
dealer, whether he realizes it, or 
wishes to recognize it, is in the used 
car business. I think the biggest 
thing that has kept the dealer or- 
ganization from seeing this is a mis- 
taken sense of dignity—all dealers 


siders his organization valuable. 
Why not handle used cars the same 


way—when used car stocks are| 


of laying off the men 
and breaking up a good organiza- 
tion, why not get more cars—right? 
| And even though used car stocks are 
|} seldom this far down, I think most 
| dealers will admit that the thought 
jin the back of their heads is to get 
rid of the cars with a view to cut- 
ting used car expenses—consequently 

They do not build up a proper 
used car organization in the first 
| place, because of the subconscious 
j}idea that this department is only 
temporary. 

Now, as I said at first, no one 
system is a cure-all—the solution is 
|for each dealer 
training (which most now lack) and 
| develop sufficient resourcefulness to 
meet ordinary 
'arise from day to day. The factory 
is making mistakes, perhaps—all 
right, that situation is out of your 
control and if you continue in busi- 
ness you cannot mark time until 
things are changed, because by that 
time you will join your fellows on 
jthe outside—you must adapt your- 
self to the situation and let the 
other fellows do their own worrying. 
The factories have their own trou- 


| down, instead 


Hf 
Vj 
ll 
| I [I | 


have been proud of their new car} 


franchise, and have looked down 
just a little upon their neighbor 
around the corner who advertises 
“Used Cars Only” and makes money, 
while they lose. 

Mr. Barnett says, “No man can 
show me where a shrewd dealer can 
make money out of new Car sales 
let alone the common run in the 
business, when they have a gross 
profit,” ete. 

I believe this statement incor- 
rect. Or rather, the shrewd dealer 
need not attempt to make money 
out of new car sales 

My ideal organization sells 
cars. The used car department 
up to date in every phase—buying, 
selling and reconditioning. It buys 
used cars cash from _ persons 
wishing to dispose of the cars with- 
out trading—and this is the only 
way, at present, to get a used Ca) 
in right. It has an absolutely up- 
to-date service department which 
retains the patronage of at least 80 
per cent. of its own owners, and 
ervices a good many other cars 
besides The manager realizes 
service business will fall off if 
doesn't keep new cars out—but 


is 


used 


Is 


for 


his 
he 
he 


to get sufficient | 


situations as they | 


bles—they don’t expect help from 
you. Don’t worry about them. 

Perhaps a good many dealers 
would say my ideas are all wrong— 
all right, maybe they are; I have 
never had an opportunity to put 
them into practice. But I would like 
to see some alert, progressive, really 
resourceful business man enter the 
automobile business and try this 
scheme for a short while. 

As to discounts, the factory will 
j}raise them when necessary, and not 
| Before. A great many dealers have 
jasked for larger discounts Have 
|they raised their salesmen’s com- 
missions yet? And yet salesmen as 
a rule are much more poorly paid 
than their employers. They are not 
even paid for a good job of selling 
—the worst salesmen gets better 
proportionate compensation than 
| the best. For more ideas along this 
line read Mr. Payton’s articles in 
|the N. A. D. A. bulletins for the last 
several months. 

It all comes back to what I said 
in the beginning—there are lots of 
mistakes being made by everybody, 
and there are a lot of corrections 
to be made; but the individual deale- 
er has absolutely got to help himself 
and forget the others, or he will be 
out of the picture while waiting for 
the millennium. 

If you wish to publish 
are at liberty to do so 
BURKE NASH, INC., 

Hartford, Conn, 


! 
a 


this you 


INDUSTRIAL ALCOHOL 
CHARTS NOW AVAILABLE 

New York, June 8—To meet the 
increasing number of requests from 
chemistry classes of schools. colleges 
j}and training laboratories for tech- 
|nical data, a new chart, “Important 
| Uses of Industrial Alcohol,” has been 
prepared by the United States In- 
| dustrial Alcoho] Company 
eral distribution. 


NEW 
| 


for gene 


The prestige of the Kelsey-Hayes 
name adds something to the prestige 


of even the finest of fine cars. 


So in 


selling your prospect, the mention of 


Kelsey-Hayes wheels 


as standard 


equipment will add another impres- 
sive name to more firmly convince 
him of your product’s worth. 


doesn’t develop a highly specialized | 


new cars 
cars where 
which 


sales force to sell his 
And when he sells new 
has to take a trade 
cannot buy right, he 


he 


he | 
immediately | 


buys another used car right for cash | 


loss. 
this would 
merchant would be 
2 or used cars for every 
new car—and some men have trou- 
ble to sell promptly even the aver- 
1's to 1, That why I stress 
the fact that the dealer is in 
used car business He should or- 
ganize an efficient used car depart- 
ment, and then keep cars for it to 
sell. 

At the present time, the dealer 
gets together good new car men— 
if he runs out of new cars, he ships 
more in for them W sell. He con- 


offset the 
Of course, 
mean that the 
selling 2 212 


to 
system 


age is 


tne | 


‘velo EAL 
| 














Keeryday 
somebody 


WANTS TO 
KNOW 


IF it is necessary that hydraulic shock absorbers leak oil? 


iF a two-way shock absorber can do a better job than a 
one-way? And why? 

iF a shock absorber defect is always responsible for a 
rough ride? How about springs, shackles, tires, and 
seat. cushions? 

IF it is necessary to adjust hydraulic shock absorbers with 
every change of season? 

iF it takes an expert to adjust them to suit the different 
tastes of the individual? And why? 


IF it is necessary to ruin the ride of the car on smooth 
roads in order to hold it down over bumps? 


iF a cheaply-built hydraulic shock absorber can ever 
stand the gaff? 
The answers to these questions have a direct bearing 
on riding comfort. And you know as well as we do that 
a comfortable ride sells cars—and keeps them sold! 


GABRIEL SHOCK ABSORBERS 


with automatic adjustment 


THE GABRIEL CO CLEVELAND AUTHORIZED SERVICE STATIONS EVERYWHERE 
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Performance of Cutting 
Fluids 


The following is an abstract of a | 
paper presented before the meeting | 


of the American Society of Me- 
chanical Engineers which was held 
this week at Hartford, Conn. The 
paper was prepared by O. W. Bos- 
ton, professor College of Engineer- 
ing, University of Michigan, and C. 
J. Oxford, chairman sub-committee 
on cutting fluids, chief engineer Na- | 
tional Twist Drill and Tool Com- | 
pany, Detroit, Mich. 

The following were the conditions 
under which the tests were con- 
ducted as regards fluids used: (1) 
Dry cutting, (2) 1% per cent. by 
weight of borax and water, (3) one 
part soluble oil in fifty parts water, 
(4) one part soluble oil in ten parts 
water, (5) No. 1 lard oil, (6) light 
mineral oil, mixed base; 
mineral oil, mixed base; 
cent. No 1 lard oil in mineral oil, 
paraffin base; (9) 5 per cent. oleic | 
acid in mineral oil, paraffin base; 
(10) sulphurized mineral oil, as- 
phaltic base; 
oil blended with five parts mineral 
oil, mixed base. 

Conclusions as to the results of 
the metal-cutting tests and at- 
tempts to correlate the physical | 
properties of the oils, with the re- 
sults of the cutting tests, are sum- 
marized herewith: 

A newly sharpened drill produces | 
a torque somewhat below its nor- 
mal value during the first few | 
inches of metal drilled. A normal 
value, or the value at which the| 
torque remains practically constant | 
for a considerable period of cutting, 
is reached sooner for a large drill 
diameter operating at a heavy feed | 
than for a small drill diameter op- 
erating at a comparatively light 
feed. With this point in mind, 
newly sharpened drills were first 
used to drill several 
metal before being used in tests. 

The increase in torque and thrust 
appears to be less marked when 
drilling to almost the endurance 
limit of the drill if the cuts are 
made dry rather than with a cut- | 
ting liquid. The torque and thrust 
are lower at the beginning of the 
cut when a coolant is used, but 
both the torque and thrust increase 
in value faster than when the cut- 
ting is done dry. The torque and 
thrust seem to be higher just be- 
fore tool failure occurs, that is | 
after drilling many inches of metal, 
when a cutting fluid is used, than | 
when cutting dry. These are con- 


(7) heavy | 
(8) 10 per | 


(11) sulphurized lard | 


inches of 


clusions which further 
proof. 
| The formula representing the 
} torque as a function of the material 
| cut, the feed, and the drill diameter 
| was found to be 
T-Cf?.78 q!.8 
|in which T is the torque in feet 
pounds, C a constant depending on 
| the material cut, the drill used, and 
the cutting fluid, f the feed in 
inches per revolution, and d the 
drill diameter in inches. This equa- 
tion seems to hold for many types 
| of steel and all cutting fluids used 
| in the test. 
| In previous tests a formula for 
| thrust as a function of the material 
cut, the cutting fluid and the drill 
used for various feeds and drill 
diameters was found to be 

B Kf0.78 q 
A soluble oil, consisting of one part 
; Of oil to sixteen parts water, was 
| used for a wide variety of steels. In 
the tests covered by this paper, in 
which a S. A. E. 3150 steel was used, 
'the thrust seemed to be better rep- 
resented by the following equation: 
d w } 2.13 
aed 
| 5 d | 


in which B is the thrust in pounds, 
K a constant depending on the ma- 
| terial cut, cutting fluid used and 
| the drill, f the feed in inches per 
| revolution of the drill, d the drill 
diameter in inches and w the web 
thickness at the drill point in 
inches. The thrust in drilling the 
|S. A.E. 3150 steel conforms very 
| Satisfactorily to this equation for all 
| cutting fluids used. While the dif- 
|ference in values determined by 
these two equations for thrust is 
small, it is felt that additional in- 
formation, as well as confirming 
information, should be obtained. 
It appears that the quantity of 
cutting fluid delivered at the point 
of the drill influences the value of 
the torque and thrust as follows: 
| The lowest torque and the lowest 
‘thrust for most of the cutting fluids 
were obtained when the oil was sup- 
plied to the drill point in the 
| greatest quantity. If only a little oil, 
enough for continuous flow, is ap- 
plied to the drill point, somewhat 
higher values of torque and thrust 
}are obtained for most oils. By pour- 
ling the oil on the drill above the 
work at the point where the drill 
| penetrates the work, values of torque 
|and thrust are obtained which cor- 
respond quite favorably to the con- 


require 


B Kfe# 
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dition of a small quantity of oil 
being applied to the drill point. The 
torque is usually highest when the 
hole being drilled is full of oil, but 
when none is being added. The 
above would indicate that the torque 
is highest when the cutting fluid is 
at the highest temperature. All of 
the cutting fluids used follow this 
genera] rule. Some of the cutting 
fluids have practically no influence 
on the value of thrust when applied 
in varying quantities. Others, such 
as cutting fluids Nos. 2, 4, 10 and 11, 
seem actually to cause a reduction 
in thrust with the smaller amount 
of oil, and when drilling is done 
with the hole full, but with no oil 
added, the thrust is lowest. Other 
cutting fluids, such as Nos. 5, 6, 8 
and 9, produce a marked increase 
in the thrust value with the smaller 
amount of oil used. This again is a 
subject which it seems would justify 
further investigation with a more 
elaborate set-up. 


It appears that the torque for a 
given drill] diameter, feed and speed 
varies as different cutting fluids 
are applied. Oi] No. 9 (5 per cent. 
oleic acid in light mineral oil) pro- 
duce a torque stightly greater than 
that developed when cutting dry. 
All other cutting fluids produced a 
torque less than that produced when 
cutting dry. Oil No. 8 (10 per cent. 
lard oil in light mineral oil) pro- 
duced a torque slightly less than 
that of dry cutting. The torque is 
reduced still further for the cutting 
fluids in the following order: No. 
6 (a light mineral oil), No. 5 (No. 1 
lard oil), No. 7 (a heavy mineral 
oil), No. 4 (a 1 to 10 soluble oil), 
No. 3 (a 1 to 50 soluble oil), No. 2 
(14% per cent. borax in water), No. 
11 (sulphurized lard mineral] oil), 
and lastly, oil No. 10 (a sulphurized 
mineral oil). The two sulphurized 
oils give the lowest values for torque 
under all conditions. The fact that 
the borax water gives the third low- 
est torque might indicate that the 
cutting fluid exerts a cooling influ- 
ence rather than one of lubrication. 

The order of the oils when ar- 
ranged in order of increasing torque 
for a given drill diameter, feed and 
speed, remains the same for all drill 
diameters at their respective speeds 
and feeds. 


The thrust on a drill operating 
under given conditions of speed and 
feed varies in accordance with the 
specifications of the cutting fluids 
used. The thrust is reduced with 
the oils arranged in the same order 
as when the torque is reduced, 
except for oil No. 6 (light mineral 
oil), which seems 
thrust somewhat below the expected 
value for all drill sizes. The thrust 
for this oil is considerably less than 
that produced by oil No. 5, lard oil, 
and slightly less than that for oil 
No. 7, a heavy mineral oil. 


The net horse power in-put re- 
quired to drill the S. A. E. 3,150 steel 
appears to vary for the different 
oil specifications in exact accord- 
ance with the torque values. This 
relation holds for all drill diameters 
at their respective feeds and speeds 
when drilling the S. A. E. 3,150 steel. 

When cutting with the planer 
tool, it was noticed that every chip, 
regardless of the combination of 
depth and feed, had a built up edge 
on the tool point when cutting dry 
and with all the cutting fluids used. 
There appears to be little difference 
in the finish left by the cutting tool 
for a given depth and feed for dif- 
ferent cutting fluids. 

It was found that a relation be- 
tween the force on the planer tool 
at the speed of twenty feet per 
minute when cutting the S. A. E, 
3150 steel could be expressed as fol- 
lows: 

P—CDxfy 

in which P is the force or pressure 
in pounds on the planer too in the 
direction of cut, C a constant de- 
pending on the tool, material cut, 
and the fluid used, D the depth of 
cut in inches, and f the feed in 
inches. 

For cutting fluids 2, 3, 7, 10 and 
ll, this relation was closely repre- 
sented by the following equation: 

P CD°.98 {0.79 

For the remainder of the cutting 
fJuids, consisting of Nos. 1, 4, 5, 6, 8 
and 9, this equation becomes 

Pp CD9.92 {0.79 
For all oils together, however, a 


(Continued on Page 7) 


to produce a} 


For Haskins Mechanical 
Screw Driving Equipment 


Haskins type BP unit mounting screw driving machine 


Equipment for driving small ma- 
chine screws, setting nuts, spinning 
eyelets in fragile materials and for 
automatically feeding screws and 
nuts from hoppers to the point of 
application is now being built by 
R. G. Haskins Company, Chicago, 
tl. 
available in a variety of mountings | 
may be obtained for either direct | 
or flexible drive. The motor is of 
the split phase induction type, and 
operates at a constant moderate 
speed and is interchangeable in 
either model drive. A quick acting 
clutch permits the rapid changing 
of the screw driver bits and 
wrenches. A make and break, start 
and stop switch is built into the 
unit. 


The standard unit which is | 


| 





The unit will 
screws up to No. 10 size, 


apply machine 
inclusive, 


| when arranged for direct drive, and 
| to No. 8 size with a flexible shaft. 


Included among the types of 


; mountings are the RBF trolley type 


for bench, which features no trail- 
ing cords, the current being sup- 
plied by insulated current collect- 
ing strips; the BH, a bench mount- 
ing for use with parts which can be 
assembled by applying to the driv- 
ing unit in a horizontal line; the 
BP type is for use where it is pos- 
sible to bring the work to the ma- 
chine. 


The motor is regularly supplied 


| for 110 volts, 60 cycle, single phase 


current, Other motors can be fur- 
nished at extra cost. 


Tagliabue Moisture Meter 


TAGLIABUE moisture meter 


A new device, introduced by C. J. 
Tagliabue, has been developed to 
determine the moisture content of 
lumber and facilitate the sorting 
out wet stock. The instrument was 
calibrated, it is claimed, by the 
United States Forest Products Lab- 
oratory for use in all commercial 
lumbers. 

The meter measures the electrical 
resistivity of the wood across the 
contact needles. It consists of the 
moisture meter in a wooden case, to 
which the testing handle (E) is con- 
nected by twelve feet of flexible 
cable. The testing handle (E) is 
fitted with double needle contacts 
(A) for penetrating the wood, anda 
small electric lamp (D) used when 
sorting out wet stock. On the panel 
board a milliammeter (F), milliam- 
meter pointer (C), main switch (G), 
selector switch (H) and the dial 
wsitch (B), which is graduated from 
7 to 24 per cent. moisture. Dry bat- 
teries contained in the case are used 
in the operation of the instrument. 
The dimensions of the case are ap- 
proximately 10 by 10 by 12 inches. 
The total weight is about twenty 
pounds. 

To measure the moisture conient 
it is only necessary to drive the 
needle points (A) into the board to 


be tested and then turn the dial 
switch (B) until the milliammeter 
pointer (C) is vertical. The dial 
switch (B) will then indicate the 
moisture content. Readings of 5 
per cent. and 6 per cent. can also 
be determined by setting the dial 
switch (B) to 7 per cent. and ob- 
serving the deflection of the mil- 
liammeter pointer (C). 

To rapidly sort out wet stock— 
that is, above a certain moisture 
content—a slightly different proce- 
dure is employed. If, for example, 
stock with a higher moisture con- 
tent, then 10 per cent. is to be 
sorted out, the dial switch (B) is set 
at 10 per cent. The needles (A) are 
driven into each board, and when- 
ever the moisture content is above 
10 per cent. a green lamp (D) in 
the handle will light. This lamp 
(D) is so located that it can be 
seen by the workman at all times. 


FIVE BRUSH SIZES CLEAN 
MOST VALVE GUIDES 


Five sizes of the new “Rimas car- 
pon whisker” valve guide cleaning 
brushes, made of spiral wire bris- 
tles, are said to take care of prac- 
tically all car, truck and tractor en- 
gines. The price is 85 cents. 
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Equipment --- De 


ADDS TWO BRAKE; 


New Lyons Cabinet for | 


Paint Shops 


LYON spray paint equipment cabinet 


A new steel cabinet for paint shop 
equipment is now being marketed 
by Lyons Metal Products, Inc., Au- 
rora, Ill. It is designed to store the 
spray booth operator’s complete in- 
dividual equipment. 

The shelf immediately above the 
single drawer can be used as a 
mixing ledge, since all higher 


shelves are only half depth, twelve| The finish is baked enamel. 
Full length doors enable | price $35. 


inches. 


~ CASCO MAKING NEW 
ACCESSORIES 


The Casco fender guide, two new 
low priced lighters and a line of 
ornamental de luxe ash receivers 
for flush installation are recent ad- 
ditions to the line of the Casco 
Products Corporation, Bridgeport, 


Conn. 

The fender guide is an upright 
rod with an ornamental head which 
attaches to the fender and projects 
vertically about 12 inches. This item 
is supplied ten to a card, and is 
priced at $1.50 each. 

The company has acquired 30,000 
square feet additional floor space to 
increase and has been completely re- 





the operator to leave work on the 
ledge, whether the cabinet is open 
or closed. 

A 5/16 inch removable, full width 
rod serves as a spindle for rolls of 
masking paper and polishing cloth. 

The cabinet is 34 in. wide, 24 in. 
deep, 78 in. high. It is equipped 
with a three-point locking mecha- 
nism, and a six-lever flat-key lock. 
List 


equipped during the last few months 
in order to improve its manufactur- 
ing facilities. 


LUSTERINE AUTO COMPACT 
CONTAINS CLOTHS AND 
POLISHING MATERIAL 


A double container, with a pint 
of Lusterine in the upper compart- 
ment and two applying cloths and 
a polishing cloth in the lower com- 
partment, comprises the Lusterine 
compact introduced by the United 
States Manufacturing Corporation, 
Decatur, Ill. It is used for chro- 
mium glass and automobile finishes. 
It is priced at $1. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


Six 


Days 


DURO 
HAND TOOLS 


DURO brake-linin’ riveter 


Two new hand tools for brake 
service work, the No. 770 brake lin- 
ing riveting machine and the No 
775 hand drill and countersinking 
tool, are announced by Duro Metal 
Products Company, Chicago, III. 
The combination of these two tools 
is said to make an inexpensive and 
efficient installation for smal] and 
moderately sized shops 


DURO 775 hand drill and coun- 
ter-sinking tool 


The drill and countersinking tool 
can be used for these operations on 
all types of brake linings and clutch 
facings. The tool complete with 
drill and countersink is priced at 
$7.50. 

The brake-lining riveting machine 
removes old linings, punches and 
counter-sinks woven lining and 
rivets ‘all types of linings and 
clutch facings. The machine com- 
plete, with four sets of anvils and 
punches, is priced at $12.50. A 
junior model, with two sets of | 
anvils, one for punching and one 
for counter-sinking, sells for $7.50. 
The equipment is finished in baked 
enamel and cadmium plated. 


NEW EQUIPMENT INSTALLED 
IN JANSSEN PLANT 


Three new and additional gear | 
cutting machines, new lathes, grind- } 


; definite 


| drill thrust; 


7 


= 


7 — 
7 


} 


elopment 


Cutting Fluids 


(Continued from Page 6) 


general satisfactory relation 
to be given by the equation 

P CD?0.95 f9.7: 

in which the value of C range: 
108,200 ior cutting fluid Nc 
129,100 for cutting fluid No. § 


In planing with any given cut 
there appears to be little difference 
in the planing force, for the cutting 
| fluids, as a group, with Nos. 10 and 
11 omitted. For this same group, 
the drilling torque and thrust for | 
all drill diameters at their re- 
| Spective feeds and speeds showed a 

influence in the cutting | 


seems . great deal, it slopes down generally, 
whereas the machining curves slope 
up. This might indicate that those 
oils which permit seizing at a low 
pressure preduce high power con- 
sumption in metal cutting 

The specific heat and thermal 
conductivity curves appear to be of 
no assistance in the solution of the 
metal cutting problem. The fact 
| that the sulphurized oil No. 10 has 
the lowest specific heat does not 
seem to agree with the fact that it 
produces the lowest power consump- 
tion in metal cutting, particularly 
in view of the fact that the borax 
water which presumably would 
have the highest specific heat also 
produces a very low power consump- 
tion 


_ STEVENS INTRODUCES 
NEW VALVE AND 


| fluid. 

The curve representing the values 
of drill torque over the cutting fluids 
seems to conform very closely to the 
curves representing planer force and 
that is, the properties 
of the cutting fluids seem to be 
| equally well represented by any one 
of the machining data curves. 

The torque’ or beam load curves, 
representing the frictional resist- 
ance of any cutting fluid used as a} CARBON TOOLS 
lubricant in a bearing, show similar 
characteristics for various speeds 
and loads. The beam load curve at| A complete line of wire carbon 
25 r. p. m. for a constant pressure | Cleaning brushes for use with an 
of 8,000 pounds, when plotted to the | electric drill, and a line of valve 
same scale as the beam-loag curve | Teseating tools are announced by 
for 25 r. p. m. and 17,000 pounds|Stevens Walden, Inc., Worcester 





bearing pressure, appear to be much | 
more horizontal. The beam load| 
for the cutting fluids Nos. 10, 11, 2,} 
3 and 4, present nearly a horizontal | 
line The values for all of these 
five cutting fluids are lower than | 
all other values, except that for oil 
No. 5. Except for oils Nos. 10 and | 
11, these beam-load curves show an 
approximate relation to the ma- 
chining-data curves. 


The oil viscosity curves at various | 
| novel feature of the expansion pilot 


temperatures show similar charac- 
teristics. Lard oil and those oils 
containing as little as 10 per cent. 
lard oil show a tendency to change 
their viscosity less for a _ given 
change of temperature than the 
other oils. The slopes of the 


viscosity temperature lines for oils | 


Nos. 5, 8 and 11 are less than the 
others. 

The bearing pressures required to 
cause seizing of the bearing when 
plotted over the _ cutting-fluid 
numbers arranged in order of in- | 
creasing torque show a general | 
slope downward for speeds of 25) 
and 100 r. p. m. While the curve | 
for bearing pressures for a journal | 
speed of 100 r. p. m. fluctuates a 

| 

} 
ers and shapers have been installed | 
by the Janssen Machine Company, | 
Des Moines, Ia., which will permit | 
triple production of starter steel 
ring gears. 


from Today 





Mass. 

Wire brush set No 
of three valve guide brushes, ,4 
11-32 and %-inch, together with a 
detachable handle The wires of 
these brushes are set spirally. Some 
of the carbon cleaning brushes are 
made of music wire. 

There is a full range of sizes in 
both the roughing and finishing 
valve reseating cutters, together 
with solid and expansion pilots. A 


687 consists 


is the range of expansion which is 
vs inch, thereby making it possible 
to use the same pilot on valve stems 
is, 11-32 and % inches, or a similar 
range of sizes. 

The tapered hole in the Stevens 
reseaters is the standard commonly 
used in the trade. 


NEW BLACKHAWK BRAKE 
WRENCH SET 


Nearly all makes of motor car 
brakes can be serviced with the set 
of twelve wrenches made by the 
Blackhawk Manufacturing Com- 
pany, Milwaukee, Wis. Special de- 
signs for Bendix, Lockheed, Steel- 
draulic and Ford brakes are in- 
cluded in the set, which is put up in 
a metal box. The tools are made of 
chrome-vanadium steel and are 
chromium plated. 


THE FASTEST CAR IN AMERICA 


FOR THE MONEY 


Will be Shown to the Public 
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WEEKLY BUSINESS INDICATORS 


SURVEY OF CURRENT BUSINESS 
UNITED STATES DEPARTMENT OF COMMERCE 


DATA PLOTTED, WHERE AVAILABLE FOR WEEK ENDING MAY 30,1931 


WEEKLY AVERAGE, 1923-1925, INCLUSIVE-100 LEGEND 


1930 
193! 


BITUMINOUS COAL PRODUCTION FREIGHT CAR LOADINGS PETROLEUM PRODUCTION (paicy averace) 
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COPPER PRICE ELECTROLYTIC 
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MONEY IN CIRCULATION (pany averace) 
1 
Fama pe Taal Ee ee 
pa | a 
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JAN. FEB.IMAR'APRIMAY | JUNJJUL.! AUG SEP! OCT INOV!DEC. 


a * RELATION TO WEEKLY AVERAGES 1928-1930 PER WEEK SHOWN @RELAVIVE TO 1926-100 


H. R. FOSTER APPOINTED | Was in charge of Franklin service in| one of the best suggestions of the | JAMES BRUCE ELECTED Credit Corporation, New York, af- 
Omaha, Neb., June 8.—H. R. Fos- | the Omaha district. | month for improving sales methods. DIRECTOR OF C. C. C, | filiation of Commercial Credit Com- 

ter has been appointed service man- . pany. 

ager for the Wilcox Motor Sales | GETS GOODRICH PRIZE 

Company. distributor of Franklin; Newark, N. J., June 8.—Ernest R. Baltimore Trust Company, has been| Hoboken, N, J., June 8.—John L, 
cars here. He came from Syracuse, Palmer, an employee of the New- shop and accessory plant, has been elected a director of Commercial| Rubber Works, leased 54 14th St., 
N. Y., out of which city he traveled for | ark branch of the B. F. Goodrich], , Pp ? . en | Credit Company. Mr. Bruce, for-| Hoboken, to the Tide Water Oil 
i dl aac cacti hii Malia Renae, ne taken over by John J. Kruse, 35 St.| merly vice-president of Chase Na-| Sales Company for one year at a 
ars as service representa- pany, h oh awardee} Louis Ave., who plans to continue | tional Bank, has for several years| rental of 1 cent a gallon and with 


live for Franklin, Two years ago he' a prize by that concern for making' its operation under the same name.' been a director of Commercial| option to purchase for $35,000. 


TAKES OVER REPAIR SHOP Baltimore, June 8.—James Bruce, a a 
Buffalo, N. Y., June 8.—The Cen- | recently elected president of the LEASES SERVICE STATION 


ter Street Garage, a complete repair 
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It has been about two years now since these 
pages started to put into words what American 
men of affairs were putting into deeds, to try their 
hand at translating some of the emotions that were 
impelling these deeds, and to hold up a mirror to 
the responses which they had inspired. 


Not an easy job to do, but altogether a pleasant 
one; and not unmixed with very tangible values 
in the progress of human affairs. 


Now we come to the act of summing up these 
new social and economic values and trying to 
arrive at a total of all that has occurred thus far. 


Very bi¢g things have happened here in America 
during the past ten years. Bigger, perhaps, than any 
of us now living will ever realize. It is one of the 
strange anachronisms of life that historians are 
always more accurate than reporters. The relative 
values of the things we do only find their proper 
proportion in the long yardstick of time. 


So it is somewhat with the apologies of an ob- 
server that we approach a summation of the events 
of the past decade. We are too near to these events 
to give them relativity. And possibly, as William 
Dean Howells once said, it will be “like painting a 
picture of a dog with his tail on the mountain 
top.” The perspective cannot be there. The very 
definition of perspective precludes its being there. 


Out of the past, however, this thing is plain. 
And if it be included in the past, its relative value 
toward the welfare of mankind will not change. 


During the past ten years, as never before in 
the entire history of the human race, aconcerted 
effort has been made to spread wealth down 
into the hands and the pockets of a nation’s 
wage-earning mass. 


Neither the motive that impelled this effort nor 
the comparative success that accompanied it is of 
first importance at the present time. 


The all-important thing is that no such con- 
certed effort on the part of a nation’s employers 
and financiers has ever been made before in any 
civilization at any time. 


This has been the supreme effort thus far of 
the human race. 


The motive back of the effort has, perhaps, been mixed. 
Most motives are. It has probably taken the course of most 
other motives. Beginning with necessity or selfishness, it has 
finally found its way into the emotions, and been sublimated 
by desire. Usually, individuals or nations start that way. 
Certainly, in America today there are thousands of impor- 
tant men who may have begun this effort at the spread of 
wealth through selfishness or necessity, but who now have 
come to a sense of almost sacred guardianship of the thing 
they have done. They want their wage-earning masses to be 
better fed and better clothed, to have more money and to 
spend more money than any of the other masses on the face 
of the earth. There are, literally, thousands of such men 
who really want this thing, even to the point where they 
have forgotten that it pays them to have it so. 


And that, of course, is the history of all culture. First, 


that a thing should be finer, because it pays to have it so. 
And finally, that it shall be finer, because it is better to 


have it so. 


The success of this effort, also of secondary importance 
compared to the effort itself, is equally interesting. 


SUMMATION 


The per capita wealth of America today is so much greater 
than it has ever been before, even for ourselves, that it is a 
matter of financial astonishment. The very banks are com- 
plaining about the savings deposits. Whereas, if we were to 
compare the per capita wealth of this nation today with 
that of any other nation in any civilization at any time, 
we would seem to glow by that comparison with the 
radiance of a millenium. 


And this can be said most carefully, even at a time when 
subscriptions are being taken against privations and unem- 
ployment headlines are on the front page. 


On the other hand, none of this could have been said ten 
years ago. It has taken a whole new economic set-up and a 
whole new social order to bring about this change. Eighty- 
five percent of our wage-earners are still employed on a high 
wage-scale, entirely because a few thousand men with a 
new vision or a new emotion (call it what you like) have 
clenched their teeth and seen to it that it should be so. Less 
than three percent of this population, even at this time, are 
suffering actual privations, because many millions of people, 
inspired by example and made conscious by precept, have 
taxed themselves more severely than they have ever been 
taxed by law to reduce this privation toa minimum. And they 
will probably wipe it out completely before the year is through. 


It is true that in this high emotion there has been plenty 
of lip service and trickery on the part of both the humble 
and the great. But the basis of this new economic and social 
tovement for the welfare of the wage-earning masses is 
still sound and still fine. 


The only question now remaining in the minds of thinkers 
is—can this new economicand social movement go on? And, 
of course, the answer is that it will go on, provided our civili- 
zation itself goes on. Someone has said that man did not 
climb up through civilization of his own accord. He was 
kicked up from behind. But it is equally true that each time 
he was kicked up, he has stayed up where he was kicked, 
until his civilization itself went out from under him. But that 
is a thing we should class with our worries about the dimin- 
ishing supply of air on our planet or the cooling of our sun. 
Sometime, of course, but not in our time. 


Meanwhile, here on this continent, with our usual Ameri- 
can zest we have not only set up a sublime ideal for the 
welfare of our wage-earning masses, but with our usual 
practicality of procedure we have set up the entire ma- 
chinery of mass production for carrying out that welfare. 
So that, in order to scrap our ideal, we would have to scrap the 
entire insides of practically every factory in the land. Ours 
is now a commitment to the welfare of the masses in which, 
for our own sakes, we had better all hang together; because if 
we don’t, as Franklin once said, we'll all hang separately. 


And now for the mirror. Here at True Story Magazine we 
can give you the reflection of what is going on from the 
other side. Two million of these wage-earning Americans 
are our readers and our writers, and they offer the penetra- 
tion point to millions more. This wage-earning America is the 
backbone of this new economic and social movement. With- 
outit, you could not have begun your mass production move- 
ment, to say nothing of continuing it. Sixty-eight percent 
of all you make must be consumed by this one group alone. 


So this we can tell you with some degree of authority. 


The effort that has been made on the part of the few in the 
interests of the masses has been received with so much intel- 
ligence and understanding that the hundred and fifty year 
old barrier between capital and labor has virtually been wiped 
out. There is no degree of co-operation that you cannot 
have, within the limits of human capacity to give. 


In the coming up-surge of activity of this new decade, the 
world is going to be amazed at the fervor with which the 
mass of American wage-earners is going to take hold of its 
side of the job of creating a prosperity that will last. 


Nothing could be more fortunate for us than that True 
Story Magazine should be practically the sole representative 
in its field of this great wage-earning mass upon which so 
much of our economic welfare now depends, 
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Chevrolet Dealer Adopts New Service Plan 


Barney Hable Auto Co., 


Pontiac, Mich., Reports 
Big Increase in ! 
Service Volume, VW iix 
Mechanics as Salesmen 


} 
ha 


NCREASING shop service volume 


and shop profits month after 
month since January 1, in a city 
which all financial and _ business 


charis have recorded as a leader in 


business depression, and the hard- 
est hit city in the country, may seem 


like a fairy tale. 

Yet the Barney Hable Auto Com- 
pany of Pontiac, Mich., dealer in 
Chevrolet cars, has that unique rec- 
ord to date. Furthermore, business 
is coming in the back or service door 
go fast that every one of the em- 
plovees of the Hable organization, 
when asked how business is, smiles 
and says “Great!’ 

Operating on a new plan for in- 
creasing service business, Barney 
Hable, head of the company, an as- 
tute business man who has gone 
through the various degrees of the 
automobile business from wholesale 
factory representative to retail 
dealer, not only points with pride 
to figures which show that past 
vears’ records are to be broken this 
year in service profits, but that 
through his service operations. new 
1nd used car sales have stepped up- 
ward as well 

While conforming to the gular 


aud standard Chevrolet service plans 
outline hed factory and in 


is by the 

every 1 't following the plans for 
direct alee -m ail and supplementary 
service advertising suggested by the 
factory, no special service advertis- 
ing has been used. In fact, not one 
cent has been expended or added to 


general expense for publicity of any 
kind No ‘specials” have been 
established to attract extra service 
business and no combination job 


leaders put out as an incentive to| 


the car 
service 


owner to bring in his car for 
Every service job is handled 
on the Chevrolet flat rate em 
and no discounts off for cash have 
been given consideration, yet each 
month, since January, has shown 
increase in service work and profits 
at a rale which in every way indi- 
scales that the Automotive Daily 
News editorial on “Going After Busi- 
ness” was right 

The Hable operation today is a 
successiul demonstration that com- 
mon sense going after business plus 
determination will produce increased 
husiness and profits. May opera- 
tions have not yet been compiled. 
but service work has increased so 
rapidly that nineteen men who now 
constitute the Hable shop crew are 
being busy without a single 
hour's idle time being charged up 
to a single man. 

Checking up the list of owners of 


Syst 


Kept 


o 


both the four and six cylinder 
Chevrolets, practically every Chev- 
rolet owner sold by the Hable Com- 
pany, aS well as cars sold by other 


dealers in the country to owners re- 


siding in the vicinity of Pontiac, 
have been contacted by means of 
the new service plan. Working in 


conjunction with representatives of 
the Dealers’ Service Bureau of Pon- 
tia wriginators of the plan, owners 
of other makes of cars not repre- 
senied by dealers or service organi- 
gations in the city, are also con- 
tacted and made to feel at home in 
the Habel organization shop, with 
the result that car owners who have 
been obliged to go to other points} 
for vice work are now coming in 
for inspection and repair work. 

The increase in service werk is 
not due to some spectacular opera- | 
tion which might lead to complica- 
tions later, but each point or opera- | 
tion in the plan is based on fun- | 
damentally sound and proved busi- 
mess practices. Shop labor turn- 
over, which has always been a bug- 
a-boo to the average shop operator, 
has been entirely eliminated. Com- 
pared with previous years in which 

.Shop labor turnover has cost money, 
1931 shows a complete reversal in 
that item. Shopmen or mechanics 
uniess discharged for cause, now, 
fight for their jobs, and demonstrate | 
their wanting to hold their jobs 
because each man in the organiza- 
tion *s now in line for a share ia the 
plus profits of the shop, and as this 


ser 


Totals, ’30 | 
"Not in production at that time, 


. 


participation increases month by 

he not only does better 
but puts his shoulder to the 
the purpose of getting 


work into the shop. 
success of 


month, 
work, 


for 


The 
tion 
in any On the other hand, 
every employee, including the stock 
room men, all acting as_ service 
salesmen, participate in the plus 
profits of the shop. The mechani- 
cal crew is organized into a 
and as a unit put their sales 
to work at all times during the day 
and night, contacting with the car 
owners for the purpose of increas- 
ing service work. As the shop 
profits appear at the end of each 
month in excess of the amount set 
up a budget, each employee 
shares equally in th? plus profits on 
a percentage basis with the result 
that not only is there a monthly 
cash dividend for the men, but a 
further cash distribution is set up 
as a reserve which is banked each 
month as the Barney Hable Sav- 
ings Fund and scheduled for distri- 
bution at the end of the year as a 
Christmas fund. With this as an) 
neentive every employee is co-op- | 
erating for the purpose of securing | 
increased business, as the greater 
the amount of business done 
greater the monthly distribution 
and the greater the possibilities of 
the savings fund. 

Speaking of the plan and _ its 
workings and its effect on his or- 
ganization, Mr. Hable said: “I con- 
sider the eDalers’ Service Bureau 
plan the most advanced step in 
shop practice today. Our results 
speak for themselves. The unique 
profit sharing plan is the sanest 
idea that ever came to my attention 
and is a plan which every auto- 
mobile dealer should give consider- 
ation. The dealer sells the cars, 
works hard to make sales. There- 
fore he, this year particularly, 
must give heed to the service 
competition springing up here and) 
there in the shape of quis | 
and tire service stations. I ha 
no quarrel’ with caer - eens 
station competitors. They under- 
stand their business, but unless the 
average automobile dealer takes 
steps to combat the competition 
which follows in the wake of the 
new merchandising plans of the 
new comers in the field, many deal- 
ers are going to wonder what has 
happened and some of them will | 
open their eyes too late. 

‘I feel that under the plan now |} 
in Operation with us we are actu- 
ally making closer contacts with all 
our car owners. We have tried every 
plan presented to us in the past, 
but none has been as successssful as 
the Dealers’ Service Bureau. Since 
the men in the shop actually par- 
ticipate in the plus profits, I find a 
new spirit and interest among them. | 
They are doing better work, work 
harder, and, as participants in 


way. 


as 


a | 


| part of the plus profits, they realize 


that the greater number of contacts 


they make the greater the possi- 
bilities of increased earnings for 
them. This insures a sense of loy- 


alty by the whole organization which 
I have never before seen. The me- 
chanics fight to hold their jobs. 
They don’t want to lose any part of 
their share of the earnings. Me- 
chanics from other’ dealerships, | 
knowing some of the details of the | 
plan under which our men work, are | 
constantly applying to us for jobs. 
We actually can pick the men we 
want, if we want them. Wages can- 
not be increased today, so conse- 
quently every man with us who is 





Cadillac 


445 


684! « 
29 


illinois 


N. Dakota | 
S. Carolina 


the Hable opera- | 
is not based on bonus awards 


unit | 
ability | 


the | 


| the 


| how 


j tion of 1930. I now 


| organization. 
| to sell service for 


;every workman who 


! 

sharing in our plus profits is work- 
ing on a basis which puts him over 
ithe standard wage scale in this sec- 
tion. They are happier than any | 
group of men I have had work for 
and with me. 

“While we are just 
sell parts to car 
men, we find that often, 
through the lack of a little sales- 
manship on the part of the stock- 
room men, these parts are carried 
| off by the buyer and taken to some 
repair shop, where possibly the work 
may be done on a little different 
pay basis than what we use. Under 
the Dealers’ Service Bureau plan we 
now sell just as many parts, but our 
stockroom men have been given 
some lessons in simple selling, which 
result in our getting a bigger per- 
centage of the work. Our stockroom 
men ‘sell’ our shop to parts buyers. 
| We show the buyer the Chevrolet 

repair operations, the Chevrolet 

time-saving t@ols, the Chevrolet re- 

pair rate charts, flat rate and, 

furthermore, it gives us an oppor- 

tunity tom ake the Barney Hable 
guarantee mean more than ever be- 

fore. It gives us a chance to prove 

that we can save money for the car 
; owner and with our guarantee prove 
that we can do a better job all the 
| way through. We have had several 
instances lately where car parts 
buyers have ordered $16 to $18 
worth of parts, and, instead of tak- 
ing the parts out, have been sold on 
our shop and have brought the cars 
in and had shop work done amount- 
ing to as high as $65, all of which is 
sweet business for our shop. 

“As our men contact with the car 
owners, whom they know person- 
ally in many cases, we have found 
people who are interested in not 
only exchanging their old cars for 
newer models but also inter- 
ested in a used car or have friends 
whom we never heard of who are in 
the market for either new or used 


as anxious to 


owners and 


cars. Such sales, of course, go to 
our sales department, but the plan 


repair | 
just | 


opens a way for prospects which few 


| dealers realize. 

“In addition, the service bureau 
|plan has other features which 
| looked for in vain before the Lubeck 
plan was outlined to us, 
was how to get a clean 
to keep it clean 
plan we now have the cleanest shop 
imaginable. It means much to us. 
for it attracts trade and car owners 
are talking about it, and that sort 
of advertising is the best I know of. 
The plan also provides a method 


shop and 
Under the 


| whereby the shop is kept clean con- 
i 
| tinually. 


I can walk out right now 
and know that I will have no apolo- 


;gies to make when I take a new car 


prospect out and sell him on our 
shop and the work we do. 

“To date, our service business is 
growing by leaps and bounds, and 
instead of the feeling I had last 
year, that 1931 might be a repeti- 
look ahead and 
incorporation of a 


will make 1931 


feel that the 
common-sense plan 


;@ year of most successful operation 


and good profits and a happy shop 
We have not added 
one cent to overhead in any way. 
We have no need of hiring any one 
us. The men sell 
it automatically, and by using the 
latent salesmanship that exists in 
has pride in 
|his work we are getting results. The 
inspiration that comes from a little 


| extra reward has established a spirit 
| of co-operation which money can't 


buy. It is invaluable to the auto- 
mobile dealer and gives him an op- 
portunity to laugh at any competi- 
tion that may develop.” 


we | 


and that | 


‘Five Cars Top 


Last Year’ S 


Sales in Illinois in May 


EW YORK, June 8.—Five makes 

of passenger cars were more 
heavily registered in Illinois in May 
|}of this year than last, while four 
|cars set up gains in the first five 
months over the corresponding 
period of 1930. The cars scoring 
gains in May were Auburn, Cadillac, 
Oldsmobile, Peerless and Pontiac, 
while those setting up increases for 
the longer period were Auburn, 
Cadillac, Oldsmobile and Willys. 

In contrast to a year ago, May 
registrations of new cars in Illinois 
were lower than those in April. De- 
spite the drop in the aggregate sales 
from April to May, six cars scored 
individual increases over the pre- 
ceding month. These were Auburn, 
Chrysler, Cord, De Vaux, Dodge and 
Pontiac. 

As previously published in Auto- 
motive Daily News, April registra- 
tions of new cars in Illinois totaled 
15,349, as against 17,004 in April, off 
9 per cent., and comparing with 
23,046 in May of last vear, a decline 
of 33 per cent. For the first four 
months of the vear, Dlinois registra- 


tions totaled 63,073, as compared 
with 92,553 in the similar period of 
1930, a decline of 31 per cent 
Here are the totals, month by 
month, as compared with 1930: 
Per Cent 
1931 1930 Decline 
January 9 365 12,555 25 
February 9,772 13,678 28 
March . .11,583 20,859 44 
April 17,004 22.415 24 
May . 15,349 23,046 33 
Totals 63.073 92,553 31 
Following are comparative new 
car registration figures for Ilinois 
for May, 1931 and 1930, and April, 
1931: 
May, May, April, 
1931 1930 1931 
AUDUED. i.«0 445 124 408 
Austin ane me” eas 20 
me Paar 684 1,039 719 
Cadillac ..... 137 111 139 
Chevrol t 4,185 4.749 4.611 
Chrysler 465 655 440 
Cord 36 43 33 
De Soto..... 233 354 242 
De Vaux. 32 ; 7 
oo er 554 582 508 
EMAPORE ...2<00 32 93 38 
Essex 324 458 366 
Ford 4557 9417 5,179 
Franklin 21 87 21 
Graham 110 324 115 
Hudson 119 253 152 
Hupmobile 175 319 196 
La Salle 98 191 98 
Lincoln 49 62 58 
Marmon ..... 2k 82 41 
Nash 331 513 400 
Oakland .. 118 193 124 
Oldsmobile .. 621 565 720 
Packard 124 284 172 
Peerless .... 34 26 40 
Pierce-Arrow. 25 46 45 
Plymouth 178 532 258 
Poniiac 878 692 805 
Ns cae 41 67 51 
Studebaker.. 366 472 502 
ea 7 12 12 
WIM wcesee 0 31 0 
Whippet 4 126 16 
Willys ... 269 320 273 
Willys- Knight 42 131 66 
Miscellaneous 10 94 27 
Totals. . 15,349 23,046 17,004 


*Not on market at that time. 
_Here are the comparative figures 


for the first four months of this 
year and last: 
1931 1930 
AUDUFE ceccccccccces 1,798 522 
AUSTIN cccccsccoee oe im 
BIE cs ccee eeesecoee 2,902 4,039 
CAGUIAe ..cccccceses 505 358 
Chevrolet ..ccceooes 17,502 20,660 
CHIYSIEr .ccccccccece 1,491 ,060 
CHT ciccccccceeaccce 137 140 
ee De tasecaceepes 954 1,624 
DO VAUK..ccccccesccce ae OF nae 
Dodge eeccceceoe 2,373 2,546 
Durant ccccccvcccces 172 573 
BOE. veces Geeveceece 1414 2,408 
DN. acvceur seeveeces. 2t00n Gea 
Franklin ceccccccsces 116 346 
Graham scovsctecs 499 1,055 
PEE. a cuenacendse 655 1,167 
Hupmobile .cccccccce 727 1,183 
ae eer ¥neeet 357 619 
LinCOIN ...ecce ecsece 215 287 
Marmon ooccccce 284 520 
|. ee eccccces 1,427 1,719 
Oakland ....ec. o0eee 566 889 
Oldsmobile ....ccece 2,400 2,260 
Packard sone 648 1,007 
Peerless -eckeeeeee 128 306 
Pierce- Arrow ccccces 189 201 
Plymouth eceaeene 934 1,854 
a caesweeeeee 2,869 2,899 
Re oveaeeeteceee 254 36 
Studebaker erocecces 1,801 1,913 
SE ciate G ay aan éveaes 55 100 
NS 5 ct0cs ee eeen ° 25 144 
Whippet ...... oeeeae 171 626 
ME dbananawenee ‘ 1,114 1,085 
Willys-Knight ...... 271 470 
Miscellaneous ee 176 379 


Totals 63,073 92,55: 


at that time. 


ATLANTIC CITY A. T. A. 
PLANS ANNUAL OUTING 


Atlantic City, N. J., June 8.—Ar- 
rangements have been completed 
for the fifth annual outing of the 
Automobile Trades Association of 
Atlantic City on June 10 and 11, at 
Dew Drop Inn, Fortescue. 

Members of the association have 
been instructed to use their own 
cars and form in a line starting at 
Alex H. Latta’s showrooms, Hart- 
ford and Ventnor Avenues, proceed- 
ing in a motorcade column from the 
starting point to Fortescue. The 
drive-away will be headed _ by 
Charles E. Henkelman, who was re- 
cently elected president of the New 
Jersey Automotive Trade Associa- 
tion, and Harry F. Ewan, secretary, 
has been uppointed grand marshal 
of the automotive column. 


*Not on market 


MESSNER APPOINTED 

New Britain, Conn., June 8.—W 
F. Messner has been named service 
manager of the New Britain Buick 
Company, according to announce- 
ment by C. E. Rundle, dealership 
manager. Mr. Messner was _ for- 
merly connected with Rolls-Royce 
of America and Taft Buick Cor- 
poration of Long Island City, as 
well as Knox Motors of Springfield, 
Mass. 


GETS STATE CHARTER 

Jersey City, N. J., June 8.—The 
Newark Tire and Rubber Company 
of New Jersey, 516 Bergen Ave., 
Jersey City, Thomas J. Lane, presi- 
dent, has been granted a _ state 
charter. John V. Caulfield, John E. 
Lane and Thomas J. Lane are the 
directors. 


CUMULATIVE NEW PASSENGER CAR 


Chevrolet 
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Gains in Ford Car Sales 
In April Range Up to 68% 


NEW YORK, June 8.— Business 
done by Ford dealers in new 
passenger cars in April of this year 
showed gains over March ranging 
from 24 per cent. in the Southern 
states to 68 per cent. in the New 
England states, according to a com- 
pilation of new Ford registrations by 
geographical divisions for April. 

Ford registrations continued to 
run well below last year, however, 
the declines ranging from 27 per 
cent. in New England to 54 per cent. 
in the Great Lakes region. 

For the first four months of the 
year the best showing also was made 
in New England, where the falling 
off was 29 per cent. Totals were 
available from all states but three 
for this compilation. 

Following are the new Ford regis- 
trations by geographical divisions 
for April, as compared with the cor- 
responding month of last year and 


with the preceding month of this 
year: 
April April March 
1931 1930 1931 
New England... 8.749 11.946 5.194 
Sehr < ss ves 19,502 31,276 13,706 
See 15,983 27,234 12 887 
Great Lakes....21.464 43.437 15,501 
Middle West.... 3,883 8.356 2.665 
Rocky Mis..... 2.150 4,058 1.704 
Pacific Coast... 6,948 11,835 6,771 
Here are similar figures for the 


first four months of this year. as 
compared with a year ago: 

1931 1930 
New Engiand...... 17,860 25 226 
ts ces eb pas sews 47,308 80.905 
ia ay 6.6. aisle 43.779 94.105 
Great Lakes....... 55,701 120.878 
Middle West....... 11.217 25.095 
Rocky Mountains... 6,508 13.578 
Pacific Coast...... 23.547 40,596 


The gain in Ford sales in the East 
in April over March was 42 per cent.. 
while the decline from a year ago 
was 37 per cent. For the first four 
months of the year, the falling off 
was 41 per cent. in this section of 
the country. 

In the South, the seasonal up- 
turm in April was 24 per cent., 
while the drop from a year ago was 
41 per cent. 
cline in this section of the country 
was 53 per cent. 

April registrations in the Great 
Lakes region were up 38 per cent. 
over the preceding month, and 50 
per cent. under last year. The de- 
cline for the four months was 54 
per cent. 

In the agricultural states of the 
Middle West, the April seasonal 
gain was 45 per cent., the decline 
from a year ago Was 53 per cent., 


The four months’ de- | 


‘Rhode Island. 


Totals...... 8.749 11,946 
EAST 
Delaware 236 442 
Maryland 1,133 2.016 
New Jersey.. 2,803 4.189 
New York.... 9,359 13,082 
Pennsvivania.. 5,141 9.905 
West Virginia. 830 1,642 
Es os 0&4 19,502 31,276 
SOUTH 
Alabama 915 1,357 
Arkansas .... 340 1,197 
PROT. kvscce 939 1,389 
Georgia ..... 1,216 1,420 
Kentucky 1,104 2,372 
Mississippi 623 1,396 
Missouri ..... 1.941 4,380 
North Carolina 1,415 1,640 
South Carolina 642 779 
Tennessee 1,149 2.412 
Texas 3,077 5,586 
ViITMIGIR. sccce 1,365 2,232 
Dis't. of Col 1,157 1,062 
"TONER as 8 15.983 27,234 
Estimated. 
GREAT LAKES 
ME, be eeus 5.179 9,164 
Indiana ..... 2,552 3,622 
Michigan 4.713 10,523 
Minnesota ... 2,129 6,429 
Seer 5095 9,943 
Wisconsin 1,796 3,756 
TOCRM i005 21,464 43,437 
MIDDLE WEST 
Mer err 1.872 4.428 
Nebraska a: 1,203 2.096 
North Dakota. 464 1,019 
South Dakota. 344 813 
"TOGA, «<0 2 3.883 8.356 
ROCKY MOUNTAINS 
BITE. 2 0cces 162 302 
Colorado 746 1,405 
SOBRO .cccs ‘ 210 649 
Montana 366 455 
| Nevada ...... 7 117 
|New Mexico.. 149 189 
en kame ta 283 675 
Wyoming 157 266 
TORO 6:6 0:5. 2,150 = 4,058 
PACIFIC COAST 
California 5.477 8,115 
IR oo o:4s 0 603 1,505 
Washington 868 2,215 


and the falling off in the first four 


months was 55 per cent. 
In the Rocky Mountain section. 
April sales were up 26 per cent. over 


March, 47 per cent. under a year 
ago. and the drop in the four 
months was 52 per cent. 

Pacific Coast Ford sales in April 
were 26 per cent. above March, 41 
per cent. under a vear ago. and the 
Jour months decline was 42 per 
cent 

April, April, Mar 
1931 1930 1931 
April, April, Mar 
1931 1930 1931 

The Ford registrations, by geo- 

graphical divisions, for April, 1931 


and 1936, and March, 1931, follow: 
NEW ENGLAND 


April, April, Mar., 
1931 1930 1931 
Connecticut 1.214 2,058 791 
Maine oy 824 894 382 
Massachusetts. 5,311 6,997 3,134 
New Hampshire 576 685 338 


REGISTRATION STATISTICS, MAY, 1931 





Marmon 





| 28) 
N. Dakota | 


Iilinois 


Totals | 32) 352; 124 
m.,’30— | 82 513, 193 
N.D.,’30 | 18 31 20 


S. C., 30 
Totals, "30 | on 106{ 





Oldsmobile 


505 7 
Vermont 319 5 


6.948 11,835 
first 


TOCA. .060s 


Totals for the four 


426 
123 


5,194 


179 
890 
2,164 
9,140 
3,622 
445 


13,706 


644 
302 
833 
900 
7139 
359 
2,410 
962 
548 
694 
2.514 
1,044 
909 


12,887 


214 
420 
192 
326 

95 

81 
273 
103 


5,434 
460 
877 


6,771 


months 


of this vear, aS compared with the 


corresponding period of 


last 


vear, 


are included in the following table: 


NEW ENGLAND 
1931 
Connecticut ........ 2.724 
De nc wh nssuvanen 1,489 
Massachusetts ...... 10,753 
New Hampshire..... 1,194 
Rhode Island....... 1.176 
ON, pax on eenene 524 
sg coaad aa 17,860 
EAST 
NE ee ee 617 
OT . e 3.118 
OW WOPGOY . oon ccc cee 3.284 
Me WOU cic acn ewes 21,004 
Pennsylvania ....... 12.447 
West Virginia....... 1,838 
NS vin nbd own 47,308 
SOUTH 

PN OOP CT 2,199 
NE PC OOC TCE TE 1,399 
NE a ce ca ace 3,575 
ee 3.058 
BORE Cc esnsves 1,355 
Missouri ...... 7,387 


Arrow 





Packard 
Peerless 





Pierce- 





654 127} 34 26 
565, 284 | 26 46 
30 2h | 


611) 





Plymouth 


1930 
4.566 


1,261 
5,734 
12.637 
30,944 
26,451 
3,878 


80,905 


4.969 


4.175 
6.759 
6.794 
4.790 
17,885 





230| 


532| 
56| 


615) 


North 


1,704 | 


778, 71 


Carolina...... 3,612 5.893 

South Carolina 1.870 3.624 
BeTICNNOe gov kctceths 2,882 7.704 
Mh pain tegen 9;224 21.001 
Virginia seers Qaee 7.67 
Dist. of Columbia 2,956 2,835 
Totals ; . 43,779 94.105 

GREAT LAKES 
PS Si de vensavvates 13,053 26,789 


6,502 13,744 
13,606 30.594 
5,311 12,551 
12,600 26,843 
4,629 10,357 


Indiana 
Michigan 
Minnesota 
Ohio . 


Wisconsin 


Totals. s . 55,701 120,878 
MIDDLE WEST 
Iowa ... 5,163 12,269 
Nebraska 3.841 7.460 
North Dakota....... 1,006 2,129 
South Dakota 1,207 3,237 
Totals. ...cccic » hae 25.095 
ROCKY MOUNTAINS 
Arizona 674 1.353 
Colorado panties 2.083 4.755 
OS a eae ae 706 1.761 
BROUIGMNN devccsnneed 1,129 1.777 
Nevada bbw Sten ecas 263 400 
New Mexico......... 478 964 
SM ta Cagiccece wee 778 1,782 
Wyoming 397 786 
Sic cae ete es 6,508 13,578 
PACIFIC COAST 
California 18,813 29 968 
GEL, 5 cau van wae ber 1,908 3,969 
Washington ........ 2,826 6.659 
WR bcaravcesen 23,547 40,596 


ANNUAL S. A. E. OUTING 
ATTRACTS 300 


New York, June 8.—The 
outing of the Society of Automotive 


annuai 


| Engineers, metropolitan section, was 


held on Saturday at Fort Hancock 
About 300 members and their friends 
left New York city by boat at 1.10 
p. m. to Highland, N. J., where they 
boarded a special train for the fort. 

The party was met by the post 
band and greeted by Col. J. C. Jack- 
son. 

The gathering was divided into 
three groups and taken on a tour 
of inspection of the fort in buses 


| provided by three of the truck man- 


ufacturing companies. 
The batteries and the methods ol 
nandling ammunition were explained 


by Col. Jackson, after which an in- |, 


spection was made of the artiller\ 
park with big guns mounted on rail- 
way Carriages Some members of 
the group indulged in swimming and 
fishing. Card games were arranged 
for the ladies. Dinner was served 
from an army field kitchen at 5.30 

After dinner, dancing was enjoyed 
until 8.30, when the return journey 
was made by special train. 


MACKENZIE TO PRESIDE 
AT A. S. S. T. CONVENTION 
Nutley, N. J., June 8.—K. G. Mac- 
kenzie of this place will preside alt 
the annual meeting of the American 
Society for Testing Materials in 
Chicago, from June 22 to 26. M) 
Mackenzie, who heads the organi- 
zation, will be succeeded by F. O 
Clements of Detroit, technical] di- 
rector for the General Motors Cor- 
poration. Mr. Mackenzie's address 
to be delivered on June 24, will be 


a feature of the meeting. He is 
consulting chemist for the Texas 
Company. 
NEW TIRE DEALER 
Newark, N. Ja., June 8—H. A 
Roff, Inc., to deal in automobile 
tires. has been incorporated. Harry 


A. Roff, Samuel Roff and Agnes 
V. Klumpf, all of Newark, are the 
directors. 
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Recession During June 


(Continued from Page 1) 


This is indicative of caution 


on the part of those who make ’em. 


With 
over night, the 
does not 
ten days in advance. 
means a 
for 


sales 
duction, 
overload 


PIERCE-ARROW MAY 
ASSEMBLE CARS IN 
CANADIAN PLANT 


(Continued from Page 1) 


conditions 


changing almost 


wise sales manager 


look more than a week or 
Slowing up of 


curtailment 
they 
fact, 


nowadays 
the dealers. 


In 


in pro- 
don't 
the 


No decisioa was expected before 


next 


Syracuse, 


week, 


Ze 


studying Canada’s 
schedule for three days, experts in 
the sales department of the Frank- 
lin Automobile Company said today 


that 


under 


new 


it the sale of 


the sales manager said 


June 8.—After 
high 


tariff 


Franklin 


automobiles in the Dominion will be 
greatly reduced. This announcement 
was made after the concern got full 
information from its Canadian rep- 


resenttative 


relative 


to 


the 


opera- 


tion of the new rates as they affect 
his priced cars. 


The duty 
Franklin 


on 
class was 
per cent. to 40 per cent. 


automobiles 
increased 


in the 
from 
Fur- 


thermore, the special order in coun- 
cil, effective last February 20, fixing 


20 per cent. as the 


count to distributors, 


maximum 
was 


dis- 
not ab- 


rogated. Canadian distributors con- 


tend 
allowed 
ment 


that 
by 


the 


for 


the 20 per cent. margin 
Canadian 
is not suflicient 


govern- 


them to 


operate at a profit, Franklin execu- 


tives said today. 


Before the order of last February, 
Canadian distributors of American- 
made cars received a discount run- 
ning as high as 30 per cent. in some 


lines. 


The American cars have not 


been as popular with the Canadian 
distributors since the sharp cut in 


the discount rate, it 


“Some manufactuwers 


is said. 
have 


met 


the situation by establishing assem- 
Canada 


bly 


plants 


American 


cal equipment 
Canada, 
duty. 
some 


they 
Franklin 
consideration 


The 


cars 
Canada and 
their content 


are 


ete 


are 


Where 


the 


assembled in 
least 50 per cent. of 


not 
company 


to a plan 


such as tires 
is purchased in 


electri- 


subject to 


gave 
for 


establishing an assembling plant in 


Canada, 
among 


the 


but 
automobile 


is generally 


agreed 


manutacturers 
that it is not economical to assemble 


finer cars in Canada.” 


R. S. COLE OF HUPP 


Newark, N. J., June 8. 
vice-president in charge of sales of 
the Hupp Motor Car Company, was 


In 
of 


Hupmobile 
bearing his name 


Newark 


last 
Tisdale, 
distributing 


week 
president 
company 
Mr. Cole told Mr. 


GUEST OF TISDALE 


R. S. Cole, 


as 


the guest 


of the 


Tisdale that it is the opinion among 
bottom of the 


motor men 
business 


that 


the 
depression 


has 


been 


reached, and that the motor indus- 
country on a 
new rise to even greater prosperity 
The predictions are based on auto- 
mobile sales for this spring, which 
comparisons 


try 


showed 
with 












would 


satisfactory 
1930 


lead 








the 








| American 






factories curb overenthusiastic deal- 
ers, and as a result most of the 
companies report depleted stocks on 
salesroom floors. 

After weighing all these pros and 
cons it would seem as if the indus- 
try will feel well satisfied with its 
work for June if the figures for the 
month show around 300,000-—maybe 
a little more, maybe a little less 


NACC. TO AGAIN 


CO-OPERATE WITH 
A.P.I. AND S.A.E. 


New York, June 8—Members of 
the National Automobile Chamber 
of Commerce yoted to continue the 
chambers co-operation with the 
Petroleum Institute and 
the Society of Automotive Engineers 
in the fuel research program which 
is being carried on under the direc- 
tion of the United States Bureau 
of Standards. 

Alvan Macauley, president of the 
Packard Motor Car Company, was 
re-elected president of the chamber. 

Other officers who were elected 
were: First vice-president. Alfred 
H. Swayne. vice-president General 
Motors Corporation; vice-president 
(passenger car division). A. R. Ere 
skine, president Stydebaker Corpo- 
ration; vice-president ‘commercial 
car division), A. J. Brosseau, presi- 
dent Mack Trucks, Inc.; secretary, 
Charles W. Nash, president Nash 
Motors Company: treasurer. Fred 
J. Haynes, vice-president H. H. 
Franklin Manufacturing Company; 
general manager, Alfred Reeves. 

Directors who were re-elected for 
a term of three vears were Roy D. 


Chapin, chairman of the board, 
Hudson Motor Car Company; 
Charles D. Hastings, chairman of 


the board, Hupp Motor Car Com- 
pany; Charles W. Nash, president, 
Nash Motors Company; Alfred P. 


‘Sloan, Jr., president, General Motors 


Corporation; L. A. Miller, president, 
Willys-Overland Company. 

Other directors of the chamber 
include A. J. Brosseau. president, 
Mack Trucks, Inc.; Walter P. Chrys- 
ler, president, Chrsvler Corporation; 
E. L. Cord. chairman of the board, 
Auburn Automobile Company: A. R, 
Erskine, president, Studebaker Cor- 


poration; Robert C. Graham, vice- 
president, Graham - Paige Mcetors 
Corporation; F. J. Haynes. vice- 
president, H. H. Franklin Manulae- 


turing Company; Alvan Macauley, 
president, Packard Motor Car Com- 
pany; William E. Metzger, vice- 
president, Federal Motor True 
Company; Alfred H. Swayne. vice- 
president, General Motors Corpora=- 


tion; Robert W. Woodruff. chair- 
man of the board, The White Motor 
Company. 


NATIONAL DRIVER 
TRAINING PROGRAM 
PROVES EFFECTIVE 


(Continued from Page 1) 
to safety,” Mr 
manutacturess 

The 
cent 
Council, 


Loomis told the 


disclosed in a 
the National Safety 
indicate a 18 
the 
truck during 
three years, he said. 

The progress of the driver edu- 
cational program and of the work 
being done in organizing state truck 
associations was described by mem- 
bers of the chamber's staff 


facts as re- 
report of 
would 


decrease in 


per 
number of 
the 


cent. 


accidents last 


A. J. Brosseau, chairman of the 
committee and president of Mack 
Trucks, Inc., presided. Other mem- 
bers of the committee are: R. P, 
Page, Jr., Autocar; W. F. McAfee, 
International Harvester; T. R. Dahl, 
White; D. C. Fenner, Mack; R. G. 
Hayssen, Sterling: W. S. Graves, 
Dodge: M. L. Pulcher, Federal, and 


P. W. Seiler, General Motors Truck. 


NEW ARMATURE CONCERN 
Orange, N. J. Ju &— The 


Armature Service Corporation, to 


26,961} manufacture armatures, has been 
formed here. 


we Oldsmobile 


12 


Registrations of G. M. 


AUTOMOTIV 


Cars 


In April on Par With 1930 


EW YORK, June 8.—Registra- 
tions of new passenger cars of 
General Motors manufacture’ in 
April almost equaled those of the 
corresponding month of last year, 
according to actual returns from 
forty-qne states and the District of 
Columbia. The decline in the aggre- 
gate sales in these states was only 
14 per cent, 


Sales of the eight General Motors | 


cars in the reporting states in April 
totaled 109,759, as compared with 
111,361 in the same states in April 
of last year, a decrease of 1,602 units. 


This total compared with 83,285 for | 


the same states in March, making 

@ seasonal upturn for April of 31 

per cent 
Cadillac, 


Chevrolet, Oldsmobile 


and Pontiac registrations in the re- | 


porting states were greater in April 


of this year than a year ago, while| 


Sales of the Buick were only 383 
units short of April, 1930. Oakland 
registrations were off substantially. 
The following table shows how 
April, 1931, sales of the various Gen- 
eral Motors cars compared with a 
year ago and with the preceding 

month: 
March 
1931 
8,986 
1,083 
57,505 
708 
1,530 
5,895 
7,510 
68 


April 
1931 


April 
1930 
13,366 

1,274 
74,546 
1,528 
2,860 
7,171 
10,230 
386 


Cadillac 
Chevrolet ..... 
La Salle 
Oakland 
Oldsmobile ... 
Pontiac 
Viking 


74,592 
944 
1,846 
7,261 
-10,512 
41 


111,361 83,2%5 
in the forty- 


Totals ......109,759 

Buick registrations 
one states and the District of 
Columbia amounted to 12,983 in 
April, as against 8,986 in the pre- 
ceding month, a seasonal gain of 44 
per cent., and comparing with 13,366 
in April, 1930, a decline of 2.8 per 
cent 

Cadillac sales aggregated 1 
against 1,083 in March, up 45 per 
cent. and comparing with 1,274 in 
April of last year, an increase of 
24 per cent. 

These states reported Chevrolet 
registrations aggregating 74,592, as 
against 57,505 in March, a gain ol 
29 per cent., and comparing with 
74,546 in April, 1930, an of 
less than 1 per cent 

La Salle registrations in 
totaled 944 against 708 in the 
preceding month, an increase of 33 
per cent., and comparing with 1,528 
a year ago, off 38 per cent 

Oakland registrations in the re- 
porting states were 1,846, as against 
1,530 in the preceding month, a gain 
of 20 per cent., and comparing with 
2,860 a vear ago, a decline of 35 per 
cent 


80, as 


Increase 


April 


as 


registrations aggre- 
gated 7,261, as against 5,895 in 
March, up 23 per cent., and compar- 
ing with 7,171 in April of last year, 
up 1.2 per cent 

Pontiac’s total for the reporting 
States was 10,512 in April, as against 
7,510 in the preceding month, an in- 
crease of 40 per cent., and compar- 
ing ith 10,239 a year ago, a gain 
of per cent 

Viking registrations were only 41 
in April, as against 68 in the pre- 
ceding month and 386 a year ago 

Following are the registrations in 
he of the five lead- 
in point ol 
compat 1 with 


Ww 
>” 
é.4 


tors Cal 


)> > 


Kee SAA 
oot © 


BASE 


ichu 
Michigan 
Minnesota 
Missouri 
Montana 
Nebraska 
Nevada ee 
New Hampshire 
New Jersey 
New Mexico...., 
New York 


| North Carolina, 


North Dakota...° 
REP ae ers seeves 
Oregon 
Pennsylvania 
Rhode Island 
South Carolina, 
South Dakota .. 
Tennessee 

Texas 


Vermont 
Virginia 
Washington 
West Virginia.. 
Wisconsin 

Dis. of Columbia 


Totals 


73 
42 
595 
66 
O75 
115 
46 
35 
91 
385 
42 
83 
112 
130 
72 
316 
111 


116 
32 
714 
118 
1,262 
120 


80 
34 
306 
53 
772 
70 
50 36 
31 37 
128 a1 
498 329 
45 41 
86 42 
138 87 
253 115 
84 33 
357 233 
122 91 


12,983 13,366 


CHEVROLET 


Alabama 


| Arizona 


Arkansas 
California 
Connecticut 
Delaware 
Florida 
Idaho 
Illinois 
Indiana 


| Iowa 
| Kentucky 


Maine . 
Maryland 
Massachusetts . 
Michigan 
Minnesota 
Missouri 
Montana 
Nebraska 
Nevada eee 
New Hampshire. 
New Jersey 

New Mexico 
New York ° 
North Carolina.. 
North Dakota 
Ohio 

Oregon 
Pennsylvania 
Rhode Island 
South Carolina., 
South Dakota... 
Tennessee 
Texas 

Utah 

Vermont 
Virginia 
Washington 
West Virginia 
Wisconsin oe 
Dis. of Columbia 


Totals 


799 
87 
394 
4,096 
1,198 
207 
908 
245 
4611 
2,880 
2,501 
1,303 
750 
1,342 
3,267 
4,210 
2,956 
2,656 
358 
1,418 
69 
467 
2,900 
233 
490 
,129 
571 
9,220 
627 
5,745 
462 
735 
440 
395 
318 
294 
286 
465 
703 
827 
2,150 
880 


936 
191 
713 
3,549 
1,068 
219 
738 
452 
4.601 
1,854 
3,578 
1,545 
574 
1,453 
2,908 
4,341 
3,886 
3,282 
360 
1,520 
64 
452 
2,179 
162 
6.755 
882 
732 
5,194 
834 
5,135 
424 
536 
587 
1,591 
4,007 
413 
289 
1,440 
1,104 
1,126 
2,402 
470 


74,592 74,546 57 


OAKLAND 


Alabama 
Arizona 
Arkansas 
California ...... 
Connecticut ... 
Delaware 
Florida 

Idaho . 

Illinois 

Indiana 

Iowa ad 
Kentucky 

Maine 

Maryland 
Massachusetts 
Michigan 
Minnesota 
Missouri 
Montana 
Nebraska 
Nevada ° 
New Hampshire 


x 
ve 
Wisconsin 


Dis .of Columbia 


Total 


3 6 

1 8 

1 5 

184 

60 87 

- 19 

11 19 
> 


191 


1,846 2,860 1,530 


OLDSMOBILE 


Alabama 

APIZONGE .ccccces 
ArkansaS .ecceoce 
California ..cece 
Connecticul ese. 
Delaware .cccoce 
Florida 

Idaho 


10 
7 

9 
243 
119 
22 
25 


3 


oe 


| THinois ...seeee. 
| Indiana ..... 
Iowa . 
Kentucky eesess 
MEGING ssccocece 
Maryland .. 
| Massachusetts 
Michigan 
Minnesota 
Missouri 
Montana 
Nebraska 
Nevada 
New Hampshire. 
New Jersey 
New Mexico ,... 
New York 
North Carolina.. 
North Dakota .. 
Ohio 
Oregon 
Pennsylvania 
Rhode Island 
South Carolina.. 
South Dakota . 
Tennessee 
Texas 
Utah 
Vermont 
Virginia 
Washington 
Virginia... 
Wisconsin : 
Dis. of Columbia 


West 


Alabama 
Arizona 
Arkansas 
California 
Connecticut 
Delaware 
Florida 
Idaho 
Ulinois 
Indiana 
Iowa 
Kentucky 
Maine ‘ 
Maryland 
Massachusetts... 
Michigan 
Minnesota 
Missouri 
Montana 


720 
385 
178 
28 
92 
69 
417 
612 
236 
159 
18 
68 
6 
64 
413 
12 


271 


47 
25 
589 
42 
659 
30 
18 
51 
50 
76 
6 
37 
35 
70 
41 
207 


86 


574 
210 
238 
40 
72 
79 
347 
563 
251 
202 
14 
91 
2 


42 
341 
9 


,152 


31 
40 
751 
61 
640 
39 
15 
89 
62 
110 
29 
40 
35 
120 
77 
229 
66 


ATL 


B 


E DAILY NEWS, TUESDAY, JUNE 9, 1931 


521 
221 
124 
15 
45 
59 
340 
466 
262 
221 
17 
52 
3 
51 
378 
5 
950 
23 
19 
395 
31 
596 
20 


1 
65 


41 
64 
14 


12 


94 
31 
178 


80 i 
895 


1) 


4 
12 
419 
195 
29 


2 
276 


54 


184 
416 
480 
397 
374 


52 


7| 
| ‘Totals 


| Nebraska 

| Nevada 
New Hampshire. 

| New Jersey 

New Mexico .... 

| New ZOE 
North Carolina. 
North Dakota .. 
Ohio ... 
Oregon 

| Pennsylvania 
Rhode Island 

| South Carolina. 

| South Dakota .. 

| Texas .. 
Tennessee 

| Utah 

Vermont 
Virginia 
Washington 
West Virginia .. 

| Wisconsin 

| Dis. of Columbia 


140 117 62 
3 3 0 
103 52 
453 315 
12 9 3 
404 1,077 928 
97 84 
55 79 52 
925 1,081 518 
61 85 36 
843 885 591 
139 76 92 
49 42 27 
26 48 27 
66 89 34 
210 335 137 
30 33 
50 42 
192 140 
95 94 
151 138 
338 380 
97 85 


10,512 10,230 17,510 


23 
109 
17 
72 
288 
98 


RATE OF OUTPUT 


2 DECLINE FURTHER 


| REDUCED IN MAY 


(Continued from Page 1) 


| rather than at the beginning of 

1931, 

It is now apparent that 1931 will 
have no month in which production 
of motor vehicles will reach 400,000 
j}and it will be the first year since 
| 1924 which has been without a 400,- 
1000 month. In 1924, five months saw 
| the production of more than 300 000 
(units, while in 1931 it appears likely 
|that only three months will enjoy 

an output 


58 | 
341 | 


72 | 


21 


| 


|; March ,, 
| February 


| Dec. 

PaeOy.. «0% 
| October.. 
|Sept .... 


| April 


of better than 300,000—, 


| April, May and June—and there is a 


possibility that June may not reach 

this figure. There is a possibility, of 

| course, that one of the final months 
| Of the year will witness a spurt that 
| might carry the output to 300,000 
but at this time such a prospect 

seems remote 
It will be recalled, 


however, that 


1925 was the first year in which 
400,000 cars were ever produced in @ 
single month, although in 1923 the 
total exceeded 300,000 in ten sep- 
arate months, And, by the way, that 
year saw the first 300,000 month for 
the industry. That was the year of 
the beginning of the great expan- 
sion in the automotive industry that 
carried along into 1929, 

How the rate of decline in motor 
vehicle production in the United 
States and Canada has narrowed 
since last October is illustrated in 
the following table, showing the 
course Of output for the recent 
months: 

PRODUCTION 

1931. 1930. 
..*338,307 444,699 
352,867 468,281 
289,334 417,118 
229,810 345,962 
178,347 283,609 

1930. 1929. 
161,323 125,499 
142,161 226,994 
158,942 394,540 
228,605 429,729 
234,160 512,842 
275,721 518,301 
. 349,596 567,424 
. 444,699 636,250 
. 468,281 663,811 
*Estimated by N. A. C. C 
i Increase. 


OSHAWA G. M. PLANTS 
TO CONTINUE OUTPUT 
THROUGHOUT SUMMER 


(Continued from Page 1) 


the the de- 
mand has continued the steadiest 
through the whole period of depres- 
sion. In spite of their high price 
prospective purchasers for these 
cars have been found among those 
least affected by the depression, so 
that their sales have continued un- 
atfected during the past two years. 


% Decline, 
24 
25 
30 
33 
37 


May .. 
April.... 


January. 


128 
37 
59 
47 
54 
47 
38 
30 
29 


August... 
July 
June 
May 


two classes in which 


It is not enough today that an automobile “gets you there 


and brings you back.” The modern buyer knows that he can 


find cars, in each price class, that get him there and bring 


him back in comfort. He takes easy riding as a ‘matter of 


course— along with quiet operation and performance. 


will not be content with less. More frequently than not, he 


chooses a car equipped with Delco-Lovejoy shock absorbers. 


He may know little, or little be concerned, about the 


scientific thoroughness behind each Delco installation. But 


he does appreciate the comfort that Delco hydraulic shock 


absorbers provide. 


Delco-Lovejoy rides help to sell cars. 


Delco Products Corporation, Dayton, Ohio 


© © Oo 


Duodraulic 


SHOCK ABSORBERS 





